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THOROUGH REVISION 





OF LAWS ADVOCATED 


Supt. Emmet in Report Says it Should | 


be Done Under Supervision of 
Department. 


AGAINST STATE INSURANCE IDEA. 


Fire Insurance Business is Stable and | 


Dependable and Has Not Been 
Unduly Profitable. 


Superintendent of Insurance William 
T. Emmet, in his report which has 
just been sent to the legislature, advo- 
cates a thorough revision of the in- 
surance law of the State and cites as 
showing the necessity for it, the thirty- 
four bills amending existing laws that 
have been presented at this session by 
the insurance department. At the same 
time Superintendent Emmet is opposed 
to hasty action in revising the standard 
form of fire policy that was urged by 
Governor Sulzer after receiving the 
report of W. B. Ellison, who advocates 
such revision. Superintendent Emmet 
touches on the subject of State fire 
insurance and points out that the older 
States have taken no action in this 
direction. All steps for revision or 
changes he says should be undertaken 
by the insurance department. 

Present Condition Satisfactory. 

Superintendent Emmet said: “In view 
of the change which has taken place 
in the attitude of the public toward 
the extension of governmental powers 
into fields hitherto left entirely to 
private capital, it is notable that there 
have been very few suggestions in any 
of the older States looking to the taking 
of this, the oldest form of insurance 
protection, out of the hands of private 
capital and placing it within the control 
of government. Fire insurance is still 
regarded, and very likely always will 
be regarded, as a natural field for 
private capital to operate in for pur- 
poses of profit. 

“All that government can apparently 
do, with safety and propriety—at any 
rate under existing conditions—is what 
is now being done in New York State 
through the instrumentality of this 
department. We can see to it, so far 
as possible, that only reputable men 
and solvent corporations shall be per- 
mitted to engage in this business, and 
that conditions shall be imposed by 
the State, as to the manner in which 
the business shall be carried on, which 
will minimize the risk of loss to the 
insuring public. This is now being ac- 
complished by maintaining, here in 
New York, rigid supervision over all 
fire insurance companies operating 
within the State, and by a strict en- 
forcement of the requirements of the 
fire insurance law in relation to in- 
vestment and deposit of capital, the 
maintenance of statutory and adequate 
reserve, and all the other safeguards 
which the law prescribes. It is not easy 

(Continued on page 15.) 
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Assets, January Ist, 1913 
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EMMET STRONGLY 
~~ COMMENDS. BUSINESS 


| Says Policyholders May Rely implicitly 
on Old Line Companies for Their 
Protection. 


TENDENCY FOR LARGER BENEFITS 
Show Constant Progress in Direction 
of Further Economies in Admin- 
istration. 
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“At the moment, howev 
be said that any of the problems now 
confronting the department in respect 
to life insurance are problems of the 
first magnitude. Perhaps the most im 
portant legislative proposal we are ad- 
vancing this year is one which slightly 
amends the existing law regulating the 
volume of business which may be writ- 
ten by a life insurance company in a 
single year A brief outline of the 
(Continued on page 3.) 





INSURANCE AND SOCIALISM 


PRES. KINGSLEY DISCUSSES THEM. 





Believes the Broad Application of Prin- 
ciples of the Business Might 
Solve Problems. 

In an admirable address delivered at 
the recent gatnering of New York Life 
men at Ormond, Florida. President 
Darwin P. Kirgsley discussed the sig- 
nificance of recent political events and 
pointed out that the broad development 
of the principles of life insurance 
might be made a remedy for certain 
serious conditions confronting the 
country at this time. After analyzing 
the results of the recent election, Mr. 
Kingsley says that it constitutes not a 
return of the country to Democracy, 
but that Democracy triumphed in an 
upheaval of public sentiment that had 
behind it a great Socialistic impetus. 

“Our ideal civilization’ continued 
President Kingsley, “shall be social- 
istic in so far as socialism is co-opera- 
tive; capitalistic in that it will have 
enormous aggregations of capital con- 
trolled in the general interest; in- 
vidualistic, in that the individual will 
be absolutely protected in his own 
property rights and will also find the 
door to advancement open and all 
about him thrit which appeals to his 
ambition; certain, in that each man’s 
small savings shall be secured by the 
immeasurable strength of what his fel- 
lows own, all under responsible admin- 
istration; just, in that every dollar 
saved shall be equaliy good whether it 
to a rich or a poor man; and 
human, in that all shall help bear the 
burdens of each as they face the in- 
calamities of life. 

The Ideal Civilization. 
| vivilization shall therefore 

Capitalistic, Individual, 
Certain t and Humane. Let no one 
delude himself into the belief that a 
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have tied it hand and foot with red 
tape. 
was put under the control of the mili-| 
tary arm of the government, and the! 
man in charge had authority; not irre- 
sponsible authority, but authority. 

“There can scarcely be too much 
democracy in government or in busi- 
ness, but it can be applied in the wrong 
way. The people of the United States| 
cannot conduct a pure democracy just 
as the policyholders in the New York| 
Life cannot lirectly select its invest-| 
ments, its risks, or perform any other} 
part of its executive work. 

“To attempt a cure for civic ills by 
more democracy so applied is to invite 
disaster. Great governments like great 
business can be well conducted only by 
giving a few men _ greater power. 
Democracy should stand over them 
with something in hand very like the 
Recall, but democracy should not it-| 
self attempt to do the work. That’s 
about what democracy is trying to do 
and that is why we have made such a 
mess of municip21 administration; that 
is why the air is full of suspicion and 
misunderstandings; that is why the 
Socialist may some day do to us what 
the Barbarians once did to Rome. 

Life Insurance Real Democracy. 

“Yet as individuals, seeking to do a 
definite thing, not to defend a political 
shibboleth. or a philosophic maxim, we 
have succeeded amazingly. We in life 
insurance have established a democ- 
racy as wide 1s the world although to 
establish a democracy was not our pur- 
pose. 

“Isn't it possible that we as a people 
might establish a true democracy it 
we sought first efficiency in service, 
business methods and integrity, and 
used the principle ef democracy more 
as a controlling force, a power to re 
buke and correct? Democracy isn’t 
revealed truth. It is—or should be— 
a means by which human mghts may 
be conserved. I know of no more cer- 
tain road to the destruction of human 
rights than a blind assertion that 
democracy as such is the great cure- 
ill. Tryants have frequently emerged 
from the application of that doctrine. 

“As individuals, as units, we have 
evolved a great system which is Social- 
istic, Capitalistic, Individual, Certain, 
Just and Humane. It is so certain in 
the operation of its laws, so powerful 
in its appeal tha. it has accomplished 
the miracle of a limited race solidarity 
within its operations and its operations 
cover the whole civilized world. 

“Here is a democracy in which there 
is high efficiency, the solidarity of So- 
cialism, the power of capital, the in- 
spiration of individual opportunity, the 
security of certainty, the joy of justice 
and the beneficence that inevitably fol- 
lows a truly human impulse. 

“Life Insurance punctures Socialism 
in that it offers complete solidarity 
without confiscation and without nar- 
rowing the fieid of individual ambition. 

“It has a program: it also has the 
fine sense of duty, the trained service 

(Continued on page 4.) 
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Gross Assets 


Dec. 31,1909 $655,004.93 $992,000 
Dec. 31,1910  1,057,016.02 5,352,260 
Dec. 31,1911 1,128,912.85 10,057,028 
Dec. 31,1912 1,306,689.41 14,859,856 





For Agency Contracts address 


O. S. CARLTON, Vice-President 
HOUSTON, TEXAS 








The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 





TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 
«Do Things ’”’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 











Erie—Altoona 


Man of Managing Size Needed— 
Go od Contracts, Liberal Commissions 


NO BETTER POLICIES 


Write Direct 


Scranton Life Insurance Co. 


Scranton, Penna. 
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Men of character and ability can get direct contracts and life renewals 
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SECURITY LIFE INSURANCE COMPANY OF AMERICA 


W. O. JOHNSON, President 


Low Rates 


High Guarantees 


Disability Pension Provisions 
Company has over $1,000,000 of Surplus 
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S. W. GOSS, Vice-President 


Liberal Contracts—Write Today for Terms 
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February 6, 1913. 
ENTERING UPON A NEW ERA 





John Hancock Mutual Plans Larger Re- 
serves and Dividends to 
Policyholders. 





Completing the first half century of 
its career with a highly creditable rec- 
ord in its dealings with the insuring 
public, the John Hancock Mutual Life 
starts the second half with an import- 
ant announcement to policyholders of 
increased reserves and dividends which 
will bring about a decrease in the al- 
ready low net cost to the assured. For 
several years the company has aimed 
in this direction, outlining its program 
in accord therewith, and the comple- 
tion of fifty years practical business ex- 
perience has been chosen ag the time to 
make the change as follows: 

1.—Hereafter the company will pro- 
vide yearly for surplus (dividends) to 
be distributed among policyholders the 
following year 

2.—It is proposed to establish an “‘As- 
set depreciation fund,” so that any tem- 
porary fluctuation in the investments of 
the company wil! not affect savings to 
the assured for that particular year. 

3.—It is the intention to set aside in 
the legal reserve. from the funds paid 
in the industrial, or weekly premium 
branch, additional ‘reserves on policies 
of that class in order to bring about a 
discontinuance of premium payments 
at age 75; in other words policies in 
this branch will become fully paid up 
when the assured attains age seventy- 
five. 

4.—Additional reserves will be set 
aside on the business in force in the 
weekly payment branch in order to 
place the policies upon the basis of 
mortality as provided in the table now 
authorized by law. 

In a statement to policyholders, Pres- 
ident Roland O. Lamb says: 

This course, which is essential to your sev- 
eral interests, has so far and so successfully 
progressed as to have enabled your directors 
to begin plans for a material increase in the 
scale of surplus return (dividends) to policy- 
holders, which will still further decrease net 


insurance costs, and which it is expected will 
be made effective next year. 


During the year 1912 the John Han- 
cock Mutual made a gain in outstand- 
ing insurance of $48,584,809, bringing the 
total amount up to $662,054,085. Amount 
paid policyholders was $19,506,247—an 
increase of 19 per cent. as compared 
with the preceding year—and the in- 
crease in legal reserves $12,370,913. 

The company invested $16,000,000 
during 1912, and at the end of the year 
had no interest in default on bonds or 
mortgages, nor was any property held 
under foreclosure. The expense ratio 
was reduced to a lower point than ever 
before, the decrease in expenses dur- 
ing the past five years being 4.40 per 
cent. effecting a saving to policyhold- 
ers of over $3,009,000. 





Actuarial Society Examinations. 
The examinations of the Actuarial 
Society will be held May 21 and 22 


next. Applications fér admission should 
be sent in before March 1. The 
Society announces that any papers -n- 
tended for presentation at the Spring 
meeting should be sent in at least six 
weeks before the date of the meeting 
in order that they may be printed for 
distribution at the meeting. 





SEEK AN INJUNCTION. 





Safety Fund Members of Hartford Life 
Protest Though Not Affected By 
Reinsurance. 





The plan to merge the legal reserve 
business of the Hartford Life with the 
Missouri State Life of St. Louis has 
been delayed temporarily by reason of 
an injunction proceedings instituted by 
several certificate-holders in the as- 
sessment, or safety fund class. Notice 
of same was seryed on Friday last at 
which time a conference of four insur- 
ance commissioners—Mansfield of Con- 
necticut, Hardison of Massachusetts, 
Blake of Missouri and Potter of Illinois 
—were listening to arguments for and 
against the petition of the Hartford 
Life for permission to consummate the 
reinsurance. 

In the plan under consideration, the 
status of the safety fund, or assessment 
members, is not affected, hence it is 
not probable that the court will hinder 
the work of the commission once the 
situation is fully understood. 





LARGER BUSINESS AT LESS COST. 





Phoenix Mutual Life Has Greatest Year 
in Its History—Expense Ratio 
Decreased. 





The sixty-first year of the staunch 
old Phoenix Mutual Life of Hartford 
was marked by more substantial prog- 
ress than in any previous twelve 
months. Its large increase in business 
was accomplished at a decreasing ratio 
of expense. The new business of the 
Company issued during 1912 was $22,- 
500,000 on a paid for basis. 

The outstanding insurance in force 
now stands at $147,652,325 as against 
something over $70,000,000 ten years 
ago. In this same period the premium 
income has increased from $2,700,000 to 
nearly $5,500,000, while dividends to 
policyholders have advanced from 
$248,000 to $770,000. 

The splendid growth of the Phoenix 
Mutual in the past decade has been 
marked also by the building up of a 
strong and loyal agency force made up 
of a permanent group of thoroughly 
trained men with the result that in 
addition to the notable increase in the 
volume of business, there is a greater 
persistency in the business issued which 
is a tribute to the effective work of 
the Company’s representatives and its 
treatment of policyholders. 





The Postal Life, the mail-order life 
insurance company, has been indicted 
by the grand jury of Franklin County, 
Wisconsin, for failure to pay taxes on 
premiums colected there. 


RE-ENTERS LIFE FIELD 


WITH GOTHAM AS HEADQUARTERS 








F. A. Wallis Manager of Fidelity Mu- 
tual for New York and Long 
Island. 

Announcement is made that on Feb- 
ruary 1 (Saturday) F. A. Wallis, well 
known and highly successful life insur- 
ance man, took charge of the interests 
of the Fidelity Mutual Life for Greater 
New York and Long Island, with head- 

quarters in the Trinity building. 

Since retiring from life insurance 
work to devote most of his time to his 
prosperous farm in the Blue Grass 
region of Kentucky Mr. Wallis has re 
ceived many flattering offers to again 
become a knight of the rate book and 
builder of an agency organization and 
Vice-President Talbot and Supervisor 
Alexander are to be congratulated wpon 
securing his services. 

Mr. Wallis entered the life insurance 
field as a representative of the North- 
western Mutual Life in Kentucky, ad- 
vancing in that company’s service un- 
til he became an associate and later 
one of its general agents in the Blue 
Grass State. 

Subsequently he became agency di- 
rector of the New York Life at Balti- 
more, and later general agent of the 
Home Life for Greater New York. Fol- 
lowing a period of service, during 
which the Home agency advanced to 
one of the leaders in the city, Mr. Wal- 
lis was appointed supervisor for sev- 
eral of the Pastern States, which posi- 
tion he held until the time of his re 
tirement above noted 





Mr. Wallis combines in his person- 
ality those qualities that have long 
been demonstrated as producing a large 
success in the life insurance busi- 
ness. Earnest and incessantly aggres- 
sive, he has at the same time the high- 
est business ideals and in life insur- 
ance there is a pronounced tendency 
toward higher ethical standards In 
this respect Mr. Wallis may justly be 


said to have been always in advance 
of the busines§ or at least in advance 
of current life insurance practice in 
the field. Combining broad experience, 
natural abilities of rare quality and a 
remarkably clear vision of the prac- 
tical selling end of the business, Mr. 
Wallis’ re-entrance into life insurance 
work in New York should not be with- 
out benefit to the business, as well as 
to the Fidelity Mutual and himself. 





EMMET COMMENDS BUSINESS. 
(Continued from page 1.) 

scope and purpose of this amendment 
will be found in that portion of this re- 
port which deals with the proposed 
legislation for 1913. 

“Notwithstanding the absence of new 
and extraordinary problems, the work 
of the department in the life insurance 


field has, during the past year, been 
large in volume and fruitful in good 
results. Several very important com- 


pany examinations have been com- 
pleted, and some are still pending. 
The reports of such of these examina- 
tions as have been completed are in 
print and have been distributed widely. 
In each case the new conception of 
what constitutes a proper examination 
of a life company has, I think, been 
lived up to, These examinations have 
not been mere audits of company fig- 
ures. We have endeavored to go far be 
yond the point of merely ascertaining 
whether or not a company is solvent. 
We have inquired into questions of 
management, and have sought to bring 
about economies in administrative 
methods. The results of the examina- 
tions of old line companies conducted 
during my administration, as well as 
those made by my predecessor, as 
shown by the reports on file, justify 
the belief that their policyholders may 
implicitly rely upon the payment of the 
policy obligations in which they are in- 
terested, and that progress is being 
made all the time in the direction of 
further economies in administration, 
and, consequently, in the direction of 
larger benefits to policyholders.” 





TEACHERS RETIREMENT FUND. 





Fallacy of New York City Pension 
Scheme Revealed by Actuary 
S, H. Wolfe. 





Verification of the criticism of the 
Pension Fund maintained by New York 
city for its public school teachers, 
made by Actuary S. H. Wolfe fully a 


year ago, is now supplied by City 
Comptroner Prendergast. The latter 
official in transmitting his annual re 


port of the fund of the Board of Edu- 
cation called “attention to the fact that 
the annual drafts upon the fund are in- 
creasing much more rapidly than its in- 
come.” He advised legislative action to 
correct the matter before the fund falls 
below the legal reserve 


Mr. Wolfe scathingly arraigned the 


scheme in his investigation, declaring 
the practices in vogue wholly inade- 
quate and urged prompt remedial 


measures 

The Aetna Life made a proposition 
to issue endowment contracts to the 
teachers at attractive rates, and the 


plan has been very well received. 





MORE STATE INSURANCE BILLS. 
Provision For Issuance of Life Poll- 
cies Pending in Seven States— 
Wisconsin Standing Still. 





present sessions of the state 
have produced a marked 
increase in the number of bills intro- 
juced to bring about State life insur- 
ance. Although practically nothing has 
been accomplished by Wisconsin under 
its new law providing for State life in- 
surance, seven other States have under 
consideration measures designed to 
make the issuing of life insurance poli- 
State function. These States are: 
Wisconsin, Michigan, Kansas, South 
Carolina, California, Oregon, New 
Hampshire and Washington. 


The 
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FORREST F. DRYDEN, President 


Twenty-five, Thirty, Thirty-five Years 
The Prudential has agents who have been in its 
service for these long periods. 
that helps and holds its men. 

WRITE US ABOUT AN AGENCY 
THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Founded by JOHN F. DRYDEN, Pioneer of Industrial Insurance in America 


Incorporated’ as a Stock Company by the State of New Jersey 


It is the Company 


Home Office, NEWARK, N. J. 
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MEDICAL SECTION  MEBTING 


THIS YEAR IN HOT SPRINGS, ARK. 











American Life Convention Body Ar- 
ranges Excellent Program—To Dis- 
cuss Important Subjects. 


The Medical Section of the American 
Life Convention will hold its third mid- 
year meeting at Hot Springs, Arkansas, 


February 26, 27 and 28. An excellent 
program has been arranged and the 


officers of the Medical Section extend a 
cordial invitation to all medical direc- 
tors of life insurance companies to at- 
tend. Dr. H. A, Baker of Pittsburgh is 
chairman of the Section, Dr. James H. 
Stowell of Chicago, vice-chairman, and 
Dr, F. L, B. Jenny, Chicago, secretary. 

The sessions will be held in the Hotel 
Eastman, commencing at 2 p. m. Wed- 
nesday, February 26. Dr. H. A. Baker 
will open with the annual address and 
other speakers with the subjects, are 
as follows: 

“The Medical Director as a Sub- 
statial Factor in the Establishment of 
a Legal Reserve Life Insurance Com- 
pany,” Isaac Miller Hamilton, president 
Federal Life Insurance Co. 

“The Curve of Mortality,” Virgil M. 
Kime, associate actuary, American Cen- 
tral Life Insurance Co. 

“The Examiner Can Greatly Aid in 
the Conservation of Health,” Dr. J, T. 
J. Battle, Southern Life and Trust Co. 

“Educating the Life Insurance Ex- 
aminer,” Dr. W. S. Kendrick, Southern 
States Life Insurance Co 

“The Rating of Appendicitis Appli- 
cants,” Dr, James H. Wroth, Occidental 
Life Insurance Co. 

“Blood Pressure,’ Dr. C. R. Dudley, 
Missouri State Life Insurance Co. 

“Standardization of the Medical 
Blank,” Dr. H. B. Miller. Security 
Mutual Life Insurance Co. 

“The Proper Inspection of the Appli- 
cant,” Dr. M. D. Silver, Michigan State 
Life Insurance Co 

Some Vital Features of the Medical 


THE 


Examination Blank,” Dr. George W. 
Combs, Reliable Life Insurance Co. 





HAS BIG HOME STATE BUSINESS. 





{Illinois Life Successful in its Campaign 
—Shows Some Remarkabie In- 
creases in Illinois. 

The Illinois Life has made a per- 
sistent campaign to develop its home 
State and the results as shown in its 
statement of business at the close of 
1912 demonstrate that the company has 
made a remarkable success in its en- 
deavor. The new insurance paid for 
in the State of Illinois alone during 
1912 amounted te $9,494,200 and at the 
close of the year the total insurance in 
force in the State was $25,867,118. They 
early adopted the slogan, “Confidence 
at home means prestige abroad” and 
the results adequately demonstrate 
that it has achieved the home confid- 

ence to a remarkable degree. 

The company’s growth during the 
past five years has been notable. Its 
insurance in force five years ago in 
Illinois was $12,318,221 and on this 
basis its producing efficiency in the 
home State has increased 221 per cent. 





and its insurance in force in Illinois 
has increased 109 per cent. 

In that five year period the Illinois} 
Life’s capital and surplus has _in- 
creased 283 per cent. Its admitted as-} 





sets, now $9,849,696 have increased 52 
per cent. and its premioum income 
now $1,990,141 nas increased 40 per 
cent. The company has total insur- 
ance in force of $64,138,333 a gain of| 


44 per cent, in tre five year period and! 
its total insurance issued in 1912 was | 
$14,862,636 an increase of 46 per es 


INSURANCE AND SOCIALISM. 





(Continued from page 2.) 
and the respect for iaw which are nec- 
essary to success 
“Life insurane.s, it is true, operates, 
and as such perhaps can operate, only 
in the field of conservation and admin- 
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istration. {t cannot enter the field of 
production. But its results in its own 
field are so marvelous, it has so 
strengthened the hands of the isolated 
individual, it has so benefited both the 
man and the State, that its advocates 
can see no- good reason why its prin- 
ciples may not he transferred into the 
machinery of production and civic ad- 
ministration. If that could be done to 
any considerable extent the menace of 
socialism would vanish, and even the 
eternal problems of those who stand 
for the right of private property and 


differ as to metiiods, would be simpli-' 


fied. 








UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 











Home Life’s 
Prosperous 


Year 


—The fifty-second annual statement of the 
Home Life Insurance Co., of which George 
E. Ide is President, shows that the company 
has enjoyed a most prosperous year in every 
department. The insurance in force on De- 
cember 31, 1911 was $105,047,760, against 
$100,214.968 December 31, 1910—a gain of 
$4,832,792 for the twelve months. Total assets 
of the company are reported at $26,377,420 
as compared with $25,025,299 on December 
31, 1910-the increase for the year thus 
amounting to $1,352,121. After the pay- 
ment of death claims, matured Endowments, 
&c., of $2,810,000, which also includes divi- 
dends to policyholders (more than $484,000), 
and after the addition of over $1,088,000 to 
the reserve fund, the surplus is increased by 
$68,882, and is now $1,863,494, over and 
above the sum of $2,435,269 which is re- 
served for deferred dividends.— 
“The Com’cl & Fin’cl Chron.” 1-27-12, 





For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 














1850 


mission, a renewal interest insuring an income 
Office, No. 277 Broadway, New York City. 


FINANCE (CLARENCE tt 
COMMITTEE | WILLIAM H. 


KELSEY, 
PORTER, Banker 





THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ISSUES GUARANTEED CONTRACTS 


Good men, whether experienced in life insurance or not, may make direct contracts with this 
Company, for g limited territory if desired, and secure for themselves, in addition to first year’s com 


JOHN P. MUNN, M. D., President 
Pres. Tithe Guarantee and Trust (Co. 
EDWARD TOWNSEND, Pres. Importers and Traders Nat. Bank 


1913 


for the future. Address the Company at its Home 








The Pacific Mutual Life Insurance Company of California 


CAPITAL, Fully Paid Up, $1,000,000 
Balance Sheet as of December 31st, 1912 





GEOBGE I. COCHRAN, President 
ASSETS. 
eis ale EI og oS 6 4-sn te Gop sie near Ae $14,065,902.34 
Amount of Loan does not exceed the statutory percent- 
age of appraised value 
Loans on Approved Collateral................. 998,776.50 
Dees Ae IID. 6-3. 5 uc do ooo ot Se bee hed Ole 4,353,237.59 
In no case does amount of’ Loan exceed the Reset 
by the Company 
ee ee ee rare : 3,897,298.29 
Being Bonds, $3,607,208.20, of Municipalities, Railroads 
and other Quasi-Public Corporations, and Stocks, $290,- 
000, all valued as of Dec. 31, IgI2. 
Se TP ets Gola a wig Bi ace WAS Re aL oo .1,122,000.10 
Los Angeles Income Property, including Home Office 
Building 
MERE CCR EL ECE EEE eee ee 309,502.23 
Outstanding and Deferred Premiums— 
RR re ee ere, er 533,135.52 
PE RE, oc So es cha ie welwslewes een 349,861.55 
Net Amount, Reserve charged in Liabilities 
EE SONI dna on eo dk ei dew we pies eka ei 607,627.46 
Including Deposits drawing Interest 
a et er re eee re Te ri ee 5,664.34 
2 ee ee er eee $26,243,005.92 
Ne Life Business Written, 1912 (Paid- 
pl) eee re $ 22,378,787.00 
I I susine 1 Force [Q12 
(Paid ! 133,309,014.00 
| 1 Ca IQ12 8, 199,099.50 
Premium | \ ( Dep Igi2 1,739.392.3 
I Paid P Ide n I9I2 2,995,293.01 
\ 1 i I x pe ted 62.28% 








SURPLUS 


Assigned and Unassigned Exclusive of Capital) 


$1,915,115.98 





LIABILITIES. 
, Reserve on Policies.............. 
Claims in Process of Adjustment... . 
Being Claims reported, but of which Proofs have not 

yet been received or are incomplete. 


Premiums and Interest Paid in Advance.............. 150,219.55 
Reserved for Taxes Payable 1913.................. 114,000.00 
Rn EE I Re oe kh so 233,435.51 
Including $12,719.00 set aside for Medical Fees, and $111,- 
955.69 for Agents’ Commissions in Accident Department. 
EINE, = a 5,3 dicg ct ms apa os Wk aoa i $23,327,889.94 
RIE Bang a ads whey SIS ao bik, Seam OEE ke 1,000,000.00 
Surplus Set Aside for Future Dividends, to Policyholders 1,049,632.95 
oe ee PO I re ee 865,483.03 
MN tas 9 draceieh esas Meek Che ened <e kcateree eae $26,243,005.92 
Increase in life’ Business in’ Force 
ee eee $10,794,507.00 
IMCYEASE 1M ASOCIS. 0.5.6 ccccciccrcucsvcsse 1 SOIRTION 


Increase in 
Increase in Surplus, 
EE Ie Se 


Average Rate of 


vested Funds 


Increase in Cash Income............00 


Reserve... 


Interest 


HOME OFFICE: 


Los Angeles, California 


GAIL B. JOHNSON, Vice-President 


$22,605,965.68 
223,269.20 








753,002.11 
Sk eich hee he eves eich 2,300,573-14 
Assigned and Un- 

453,790.49 
Earned on In- 


6.05% 
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PRATERNALS IN THE THROES 


NOW FACING MANY DIFFICULTIES. 








How to Make This a Safe Form of In- 
surance, Says Supt. Emmet 
in Report. 





In his annual report to the New York 
Legislature, Superintendent Emmet tells 
of the present heavy problems of fra- 
ternalism and says that these organi- 
zations are “now in the throes of de- 
termining what rates must be charged 
in the future to make this a safe form 
of insurance.” Supt. Emmett says: 

“The immensity of this field will be 
understood when it is realized that the 
fraternal societies licensed in New 
York State cn December 31, 1911, had 
in force at that time upward of five 
million certificates, covering insurance 
amounting to upward of six billions 
of dollars. It is said that there are 
over twenty million people in the 
United States interested, directly or in- 
directly, in the insurance which is 
furnished by the fraternal benefit su- 
cieties of the country. 

“Fraternalism has its heavy problems. 
They arise mainly out of the fact that 
these societies profess to have, and in 
most cases actually do have, a dual 
purpose. They hold out to their mem- 
bership possibilities of social advan- 
tages as Woll as of financial protection; 
and whatever existing uncertainties 
there are as to the future of frater- 
nalism on its financial side have origin- 
ated in the inevitable conflict between 
the social and the business forces 
within these organizations. 

“Fraternalism came into existence in 
response to a demand for cheaper in- 
surance than the old line companies 
supplied, and the belief that this could 
be secured by building up a social 
structure which would, to a very con- 
siderable extent, obviate the necessity 
of maintaining the same expensive 
machinery for the transaction of busi- 
ness which the old-line comp2nies find 
necessary. The assumption was that 
present contributions of the many 
would always suffice to pay benefits ac- 
cruing to the few, without the neces- 
sity for employing the high talent, the 
scientific principles and the careful 








maetnano onstbuie which have made 
possible the masterly success achieved 
in the old-line life insurance field. It 
was thought that field expenses—in- 
cluding the cost of procuring business 
and collecting assessments—would be 
low by reason of the facilities afforded 
by the lodge sytem of organization. 
During recent years, however, competi- 
tion has ‘commercialized’ fraternalism 
to an extent which was not supposed 
neccessary at the beginning. In certain 
cases, this has resulted in the adoption 
of many expensive methods of procur- 
ing business which were, and still are, 
discredited and criticized by the more 
conservative societies. Thus it has 
come about that some, at least, of the 
large fraternal orders have abandoned 
the one inherent advantage over other 
life insurance corporations which it 
was thought that they possessed by 
reason of their form of organization— 
the advantage, namely, of procuring 
insurance at low cost. 

“So the fraternal world is now in 
the throes of determining what rates 
must be charged in the future in order 
to make thisasafe formof insurance.” 





LIFE AGENTS NEED PREPARATION. 





Edward W. Allen of New York Tells 
Philadelphia Underwriters—John 
R. Fox Elected President. 

Edward W. Allen, manager of the 
New York agency of the New England 
Mutual Life, was the principal speaker 
at the annual meeting of the Philadel- 
phia Life Underwriters Association held 
last Thursday. He addressed the asso- 
ciation on the need of education for the 
agent and said that they should go 
through a preparatory training the same 
as lawyers and other professional men. 

More than 200 members of the asso- 
ciation attended. Frank D. Buser, presi- 
dent of the association was toastmaster. 

John R. Fox proposed that if the 
“Blue Sky Law” went into effect, that 
portion of it which refers to the anti- 
rebate law, be printed on the back of 
membership cards. 

These officers were elected: Presi- 
dent, John R. Fox; vice-presidents, 
Eugene C. Mosier, Charles B, Knight, 
Joseph C. Staples; secretary, J. William 
Clegg; treasurer, Clarence A. Wray. 





National Life Insurance Company 
MONTPELIER, VERMONT 


CHARTERED 1848, PURELY MUTUAL 
JOSEPH A. DF BOER, President OSMAN D. CLARK, Secretary 


This strong company, with an established reputation for fair 
dealing and low cost but high grade service, issuing unsurpassed 
policy contracts and having the record of advancing dividend scales 
four times in the last four years, offers to the agent who knows 
and will act peculiar opportunities in field work. 


If interested, send for the Company’s sixty-second annual 
report. Correspondence solicited. 


EDWARD D. FIELD, Superintendent of Agencies 








“THE END CROWNS THE WORK!” 


The completed figures for 1912 crowned the work of our agencies with a 
record more brilliant than that of any previous year. The gain in delivered 
new business was nearly double that of 1911. 

The new year has started with increased vim, and a large volume of business. 


Our new, higher dividend schedule becomes operative June 1 next, when our 
next dividend year begins. Affects old as well as new policies. ‘* Talks 
right out in meetin’.”’ 


Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASS. 











UNITED STATES ANNUITY AND LIFE INSURANCE COMPANY, 





CHICAGO, 





OVER EIGHTY PER CENT 


of the Premium Income received in 1910, renewed in 
1911. Business that stays and pays is best for the 
agent and the Company. A clear,fair policy contract 
accomplishes this. 


WRITE HOME OFFICE FOR AGENCY 








WILLIAM T. SMITH, SECRETARY 
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ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, 





ILLINOIS, U. B.A. 








1851 


First Mortgages on Real Ustate 
Home Oftice L'roperty 
Other Real Estate 


Premium Notes and Loans 
Cash in Company's Office 
Cash in Banks at Interest 
Interest accrued and due 

Net Deferred 


of Market Value 
and Agents’ 


Deduct Talance 
under Book Value 








Stoeks and Bonds (Book Va ues) Teer eS Pee ee ee 


and Outstanding Premiums 


of Stocks, 
Credit Balances .....cescccvecess 


diab dies ndoseiebeteushinn teaench 


Policies issued and paid for in 1912 


SIXTY-SECOND ANNUAL STATEMENT 


1913 


OF THE 


Phoenix Mutual Life Insurance Company of Hartford, Connecticu 


JANUARY 1, 
ASSETS 


. .£$20,468,661.23 
550,000.00 
159,300.00 
6,943,171.00 
4,702,247.16 
807.21 


441,120.26 


$34,369,142.43 


Bonds and Real Estate 
73,026.22 


.$34,296,116.21 





t JOHN M. HOLCOMBE, Presiten 
9 


1913 
LIABILITIES AND RESERVES FOR FUTURE CONTINGENCIES 


Keserve on Outstanding Insurance of $147,652,325.00. 





( $112,681,783 at 3 Per Cent. ) 
Reserve 2.920, 740 at 3% Per Cent. $31,580,112.00 
/ 32,089.802 at 4 Per Cent. j 
Claims by Death, papers complete PTET TT TOT TT CTT TTT eee none. 
Outstanding Claims (incomplete) and notified claims ........... 91,359.69 
SE: EOE 5 bids 05 angbencevereecscdaces¢esbapseeneceen 8c 63,381,00 
Reserve for surrender values of ceased policies, cost of collection of 
ow standing premiums and premiums and interest paid in advance 
and medical fees accrued but not due .......... cc cece eee eeeeees 174,765.79 
Dividends held on deposit at interest ......... ccc cece eeweneeneees 245,437.39 
$32,155,055.87 
EXCESS OF ASSETS OVER ASCERTAINED & COMPUTED LIABILITIES 2,141,060.34 


APPORTIONED AS FOLLOWS: 
Dividends or abat ts on those ac- 
cumulated and all copptenes and available i in 1913 and 





Es okies paves’ cotebyn adeenenns $940,934,85 
Dividends or abatements quovisionaiiy apportioned for 1914 
and subsequent years .............64- 00. e+0us: 60,923.47 


Excess of assets at market values over all actual present ‘and 
future liabilities as described above. . hodnebelnetaeee 1,139,202.02 


$34,296,116.21 


Earnings and gains for 1913 will be apportioned at the close of the year 


Number of Policies in force, 78,192 
Increase for year, 6,092 


Increase in Assets, $1,956,014.02 


, number, 11,230, Insuring $22.569,756.00 


Insurance in force, $147,652,325 
Increase for year, $11,755,109 
Increase in Income, $555,232.07 


GROWTH IN TEN YEARS 


Premium Income 
$2,769,094 
5,387,129 


Year 


1902 





Assets Insurance in Force 
$15,699,212 $70,864,592 
34,296,116 147,652,325 
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FIRST MEBTING IN NEW HOME 


“HOUSE WARMING.” 





COLUMBIAN 
Boston Institution Extends Cordial 
Greeting to General Agents at 
Annual Convention. 

The Columbian National Life, of 
Boston last week held its annual con- 
vention and about 75 members of its 
egency force from all parts of the 
country were present. It was the 
*“House Warming” of the new splendid 


home of the company and the occasion 
was one long to be remembered. ‘The 
headquarters of the convention were 
at the Hotel Somerset. The business 
sessions were held in the forenoon and 
afternoon of Tuesday and Wednesday 
and Thursday morning, the afternoon 
of Thursday being devoted to the in- 
spection of the new home offices. 

Arthur E. Childs grace- 
fully welcomed the delegates at the 
opening session, after which he dis- 
tributed the Columbian order of merit, 
a gold badge, to those who by length, 
loyalty and quality of service had won 
this distinction. He then turned the con- 
vention over to Vice-President Johnson, 


President 


who assumed active direction of the 
proceedings. President Childs, Vice- 
Presidents Johnson and Sears, Secre- 
tary William H. Brown and the other 
officers participating in the many dis- 
cussions which followed. 

The convention concluded with a 


dinner which, from every point of view, 
was a splendid success, a new feature 
being the presence of the ladies to hear 
the singing and the speeches. Inter- 
esting addresses were made by Presi- 
dent Childs, Vice-President Johnson 
who acted as teastmaser, Vice-Presi- 
dent Francis P. Sears, General Agent 
Alfred C. Newall Atlanta, A. M, 
Gildersleeve of Denver, Judge Haughey 
of Topeka, and Franklin W. Ganse of 
Boston. 


of 





RECEIVED 3.000 LEADS. 


One Piece of Advertising Brings Fidel 
ity Mutual Big Results in 
Business. 


Fidelity Mutual Life 
conducted a little ad- 
using a little book- 


Last month the 
of Philadelphia, 
vertising camnaign 


a Fidelity policyholder; outines he 
may do to advance the Company’s in- 
terests must necessarily advance his 
own, and in nine cases out of ten he 
will gladly introduce the agent to a 
few new prospects.” 





STATE MUTUAL MAKES GAINS. 


Old Massachusetts Company Has Ex- 
cellent Year—Pres. Burton W. 
Wright Analyzes Business. 


Life, 
an 


of Wor- 
excel- 


Mutual 
experienced 


The old State 
cester, Mass., 
lent year during 1912, 
in all departments of its business and 
reporting at the close of the 
most satisfactory financial exhibit. 
company made both increases and zav- 
ings 
fied with the year’s showing. 


President Burton H. Wright, on 








making increases | 


year a| 
The} | 


and has double reason to be grati- | 


be- | 


half of the board of directors, reviews | 
the work of the year in an interesting | 
manner. 7992 policies were issued 
classified as follows: 
No. of Per 
Policies Amount Cent. | 
Whole Life -2160 $8,111,325 36.57 
Ltd. Pay’t Life.3872 8,832,447 39.82 
Endowment 943 1,701,749 7.67 
WORE Ns. Batens 1017 3,536,884 15.94 
7992 $22,182,396 100.00 

The average emount of the policies 
issued was $2,775 and the average age 
of the persons insured was thirty-three 
years. 

Total insurance in force at the be-! 
ginning of this year wes $160,951,604. 

The average rate of interest return 
on the entire assets of the company 
during 1912 was 4.88 per cénf. as com- 
pared with 4.70 for 1911. Mortality 
rate experienced for 1912 was 69.38 
per cent. of the expected, as compared 
with an average for the past ten years 
of 67 per cent. 

During the year the company in-| 
vested $5,982,871 at an average return 
to it of 5.12 per cent. 

Gains made during the past year 
were: In premiums $292,821; interest | 
$112,698; payments te policyholders 
$496 406; outstanding insurance $11,- 
246,789; new insurance issued and re- 
vived $3 3,653,436; assets $2,047,384. 















Life Insurance and Texas 


Texas has more than four million people, made up of 
home grown population and the best selections from other 
———= states. They are a progressive people and they are buying 
life insurane so-about seventy million dollars a year. 


More than a hundred thousand suitable subjects in 
the state are uninsured, and several times that number 
inadequately insured. We want ten or a dozen more ge 0d 
field men to tell them about the Southland Life. Address- 














JAS. A. STEPHENSON, President DALLAS, TEXAS 
IN FACT, AS WELL AS IN NAME | 


STATE MUTUAL LIFE INSURANCE COMPANY |! 


JOHN W. MADDOX, President 
Rome, Georgia 
Offers to good producers some excellent territory in Georgia, Alabama, 


Arkansas and Florida, where the Company is well and favorably known 
and where your success will be measured by your work. 


Uy interested. take A. B. UTTER, Agency Manager, x 


the matter up with 


Head Office 
ome, Georgia 











“A LIFE PENSION FOR YOU” 





L. 


A new idea in life insurance that 
appeals to self-interest. Best seller in 
the market to-day. Write for the booklet 


The Fidelity Mutual Life Insurance Company 
PHILADELPHIA 


G. FOUSE, President 














The Columbian National Life Insurance Company | | 





The Best Company To Work For Is One Which 


is making the most rapid progress because, among 

other good points, it grants the most complete | 

protection to policyholders through combinations | 

of Life insurance, Permanent Disability insur- 

and Weekly Indemity for loss of time. 
For Agencies Address 


ance, 
































let “A Life Pension For You.” Three Won’t Enter Casualty Field. 
thousand definite inquiries were re- és gcse BOSTON, MASS. 

ceived asking fer further information Thomas A. Buckner, vice-president ARTHUR E. CHILDS, Presi 

and it has resulted in a large volume Of the New York Life Insurance Co. HNSON, coy ea 

of business as a direct result. has denied that the company intends wm. C. JO so Vice-Pres. and Gen’! Mgr. 

Only the company’s list of present to enter the personal accident and) ————= a = 
policyholders was used. Concerning health field because its charter was — 
this advertising effort the company ®mended to include this Extracts from Report of Examination of 
says: “If fifty per cent. of these leads “The law at present allows life com- 
develop into average applications, it panies to write accident and health busi- SOUTHWESTERN LIFE INSURANCE Co. 
means a million and a quarter of new ness,” said Mr. Buckner, “and we took By the State of Texas, July 2, 1912 
business for Fidelity agents. all the powers we could get under the 7 ° 

“Maybe an inquirer’s interest doesn’t law. Now, under our charter, we can “The affairs of the Company are most ably managed, and 
go deep enough to sign an application; issue the waiver of premium in case of all its records are in excellent shape. 
maybe he isn’t financially able or phy- disability clause in our policies with- “The treatment of policy-holders has been fair and equitable 
sically fit to increase his insurance; out being hampered by conflicting in- and claims have been promptly paid. Evidences are not lacking 
he has opened up communications and, surance department rulings as_ to that the Company enjoys the confidence of the insuring public, 
at least, brought the agent an oppor- whether it is casualty or life insur- a confidence apparently well deserved.” :: 
tunity to enlist his friendship. He is ance.” 

[%; 
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Why it pays to work 
for the Union Central 


Look this chart over—it shows how our 
company has, for the past 20 years, earned for 
its policy holders a higher rate of interest than 
any other company. Result: larger dividends 
to policy-holders than in any other company— 
the big argument that will get you the business 
every time! 

For open territory address Jesse R. Clark, 
Pres. or Allan Waters, Supt. of Agents 


Che Union Ceutral Life Jusurance Co. 
OF CINCINNATI 
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T. SHIMAMURA DISCUSSES IT. 
Head of Government Bureau Here to 
Study Our Methods—Curious Dif- 
erences in Business. 


T. Shimamura, head of the Insurance 
Bureau of the Department of Agricul- 
ure and Commerce of the Tokio Gov- 
rnment, is now in New York to study 
\merican methods in the insurance 
business. He was the official repre- 
entative of the Japanese Government 

the International Conference on In- 
urance that was held at Amsterdam, 
folland, last September. In an inter- 
iew Mr. Shimamura spoke enthusi- 
stically of the future of insurance in 
apan and he pointed out the curious 
ondition that the life insurance of the 
juntry is almost entirely in the hands 
if Japanese while the fire insurance 
usiness is in the hands of foreign 
ympanies. 

Mr. Shimamura said that, generally 

eaking, the insurance business in 
lapan was not so advanced as in 
merica and Europe. The reason was 

vious. Insurance was very young 
Japan in comparison with other 
The oldest Japanese insur- 
nce company was started only twenty- 


ntries. 


ght years ago. This was the Meiji 
fe Insurance Company, and it hau 
very successful. After it came 


iny other companies, and many for- 
n insurance companies established 
inches and agencies. For some years 
oreign insurance companies did not 
eed to pay any deposit to the Japanese 
overnment, but since 1900 they had 
pay it just as the Japanese com- 
had to pay, and many foreign 
ms withdrew from Japan. Only the 
New York companies and some 
iropean concerns are there now. 
“At present life insurance in Japan 
practically controlled by Japanese 
firms,” said he. “They control 92 per 
cent. of the business. The other 8 per 
ent. is in the hands of the foreign 
firms. Six of this 8 per cent. remain- 
ng is controlled by the New York Life 
nd the Equitable Life of this city. 
“The knowledge of insurance has not 
en so well spread among the Japanese 


it has among the Americans and 
Europeans, but the well-educated class 
vho can read the insurance policies 


ritten in foreign languages appreciate 

e value of it. 

“Except life insurance, the business 
; controlled by foreign companies. Fire 
insurance, for instance, is more in the 
hand of foreigners than the Japanese. 


The Japanese have been, naturally, 
competitors, but they have not made 


many inroads yet. In mercantile marine 
insurance England is stronger than any 
other country in Japan. 

“Life insurance is much larger than 
any other kind of insurance in Japan.” 





Equitable Withdraws from Japan. 


The Equitable Life has withdrawn 
from Japan because of a drastic law 
just passed which requires that foreign 
companies doing business in the em- 
pire must invest 60 per cent. of their 
reserves in Japanese securities. 





Tenth Annual Meeting. 


The Guaranty ‘“ife of Davenport, Ia. 
held its tenth annual general agents’ 
meeting January 30, at the home office. 
The meeting, being the tenth anniver- 
sary meeting caused the company to 
feel very proud cf the record. 

Meetings were held throughout the 
day and at 6.30 a banquet was tendered 
to the general agents and some busi- 
ness men of Davenport at the Commer- 
cial Club. President Aug. H. Steffen 
introduced secretary and general man- 
ager L. J. Dougherty as toastmaster. 
Mayor Alfred E. Muelier of Davenport; 
Fred Wernentin, president of the Com- 
mercial Club; I. C. Norwood, secretary 
of Commercial Club; Judge Donegan 













of Davenport and A. E. Carroll, attor- 
ney for the Guaranty Life, gave inter- 
esting talks. Papers were read by the 
following: J. S. McCormack, Mar- 
shalltown; J. F. Lavin, Dubuque; G. H. 
Flemmer, Sioux City; N. H. Young, 
Mason City and A. J. Loyet, superin- 
tendent of agents, Davenport. 

A meeting of the accident men was 
held and C. O. Piper manager of the 
Accident Department, explained some 
new policies. F. I. McGraw, actuary, 
explained the new monthly income pol- 
icy which is new being prepared for 
the Life Department. 

During the year 1912 over $1,250,000 
business was produced, this being the 
largest year in the history of the com- 
pany since its organization 





AGAINST ADVERTISING SCHEME. 


Cincinnati Life Underwriters Oppose 
Project Advanced by W. M. Horner 
of Minneapolis. 


After giving careful consideration to 
the national advertising project brought 
up before the last convention of the 
National Association of Life Under- 
writers by W. M. Horner of Minne- 
apolis, the executive committee of the 

incinnati Life Underwriters Associa- 
tion advised against the project and 
recommends to the association the fol- 


lowing resolution as expressing its 
sentiment on the matter: 

Whereas, It is felt that the properly equipped 
life insurance agent is the best advertising 


} 


medium of our business, and 








s, On a basis of the 1911 business 
paid for by 29 companies v ; 


country 
e would be just 





r are too indefi- 












ter 

ds for the expe 
diture of this vast amount of money, and} 
whereas, much advertising would benefit non 
agency companies which secure their business 
through advertisement more than th npa 
nies that follow the agency system, refore 
be it 

Resolved, That our present view of the sub- 

ject of joint non-partisan adv in maga 
zines and other publication fe insu 
ance companies is that the ot advis 


able 





CONN. MUTUAL LIFE’S RECORD. 


New England Company Has Paid to 
Policyholders Millions More 
Than it Received. 


Statistics of tne business of the Con- 
necticut Mutual Life of Hartford show 
that in the company’s sixty-seven years 
of business it has paid to policyholders 
the sum of $288,336,237 as against total 
premium receipis of $280,438.555. The 
excess of payments to policyholders 
over amount of premiums received is 
$8,497,681, or total returns of 103.03 
per cent, 

This is due in part to the company’s 
very careful underwriting policy, in its 
selection of risks and economical ad- 
ministration. The new insurance is- 
sued during the past year amounted to 
$23,030,205, marking an increase of $3,- 
231,162 over 1911. The total outstand- 
ing insurance in force is now $209,394,- 
597. 


stantial surplus of $3,080,135, with a 
policyholders’ reserve of $63,622,936, 
and total accumulated funds of $69,- 
388,478. The business of the company 
during the past year showed a very 
substantial saving in the actual as 
against the expected mortality. 





Missouri Home Investment Bill. 
Concerning the bill to compel life in- 

surance companies to invest in Mis- 

souri securities, representatives in St. 


The Connecticut Mutual has the sub- 


Louis of the large Bastern life insur-| 


ance companies declare they have little 
fear it will pass. They declare a study 
of the experience which Texas has had 
with the Robertson law will show the 
evil consequences of such a law. 


MAKING SUBSTANTIAL CAINS. 


Pacific Mutual Life Merits Its Position 
as “The Giant of The 
Coast.” 


The Pacific Mutual Life closed the 
year 1912 with assets of $26,243 006. 
Its reserve on onistanding policies was 


$22,606,966; other liabilities including 
claims in process of adjustment, ad- 
vance premiums, taxes, ete. $720,924, 


leaving assets in excess of all legal lia- 
bilities amounting to nearly three mil- 
lion dollars, or $2,915,116. 

During the 
business in the 


past year the paid for 
Life department was 
$22,378,787, the total in force January 
1, 1913 being $133,309,014. Cash in- 
come for the year was $8,158,097, of 
Which $1,739,392 represented »remiums 
in the accident department. Payments 
to policyholders were approximately 
three million do?lars. 

The actual mortality for 1912 was 
but 62.28 of che expected, and the in- 
terest earnings cn invested funds was 
6.05 per cent. 

Increases in various items during the 
year are as follows: 


Gain in life insurance in force $10,- 


794,567; in assets $2,879,719; in cash 
income $753,602; in reserve $2,306,573; 
in surplus, assigned and unassigned 


$453,790. 
The Pacific Muiual is 
referred to as the 


very properly 
“giant of the Pacific 
Coast,” and judging from results 
achieved during the past five vears it 
has only just commenced to grow. 














THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 


Assets Jan, 1,1912..... $58,440,118.63 
Liabilities............... 53,868,811.65 
Ee oe 4,581,306.98 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, Generai Agent 
200 Fifth Avenue, New York 








COME WITH US 
AND IT WON’T 
BE SO HARD TO 
GET ON - - - 


Live ones win 


among 


IZZERS 


Write to J. L. BABLER, 


General Manager Agencies 





THERE IS ALWAYS ROOM AT THE TOP 








INTERNATIONAL LIFE, ST. LOUIS 











Statement as of January Ist. 
few openings for ambitious, energetic, 
ability. 





PAN-AMERICAN LIFE INSURANCE COMPANY 


NEW ORLEANS, 

Cc. H. ELLIS, President 

Has just completed a most successful business year. 

shows a phenomenal record achieved in the Insurance World. 

The Pan-American Life Insurance Company has a 

live Life In 
For further particulars address: E. G. SIMMONS, Vice-President, 

WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 


LA. 


Its first nine months’ work 
Send for our Financial 


surance Men of character and 

















GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 


Insurance in Force (Paid for basis) - $16,035,731 
Business Written During 1912 - 


Houston’s Oldest, Largest and Most Successful Life Insurance Company 
Success Merits Confidence---That’s All ! 


$6,539,980 
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HAS PROSPEROUS YEAR. 





Directors and Officers of Scranton Life 
Re-Elected — President McAnulty’s 
Review. 





The annual meeting of the stock- 
holders of the Scranton Life was held 
February 1, reports being read by 
officers showing the record for 1912. 
The year was a most successful one. 
The financial statement shows assets 
of $1,337,711, with a surplus over all 
liabilities of $103,669. Reserves aggre- 
gate $874,529. President McAnulty read 
a report setting forth in detail the 
progress made during 1912 together 
with the financial condition of the 
company. Among other things, Mr. 
McAnulty said: 

In all essential respects the year just closed 
has ‘been the most successful in the Company’s 
history. We have established productive agen- 
cies throughout the State, under direct super- 
vision and control of the home office; we have 
made important additions to our executive and 
technical staffs; we have successfully organ- 
ized a group insurance department under such 
favorable auspices as promise large results; we 
have purchased at a very favorable price a most 
desirable site in this city upon which to erect 
a home office building; we have maintained our 
position of prestige as a financial institution, 
and our company’s steady progress since its 
organization fully warrants the statement that 
the confidence clearly manifested by the pub- 
lic generally is well merited. 

All the directors of the company 
were re-elected and the officers remain 
the same. James S. McAnulty is presi- 
dent, Dr. A. J. Connell, vice-president 
and medical director; Gen. Frederick 
W. Fleitz, general counsel; William E. 
Napier, secretary; C. C. Sampson, 
assistant secretary; Madison F. Larkin, 
treasurer, and Joseph F. Davis, assist- 
ant treasurer. 

The directors are: James S. Mce- 
Anulty, Gen. Frederick W. Fleitz, Madi- 
son F. Larkin, Mortimer B. Fuller, Hon. 
W. L. Connell, T. J. Foster, F. W. 
Wollerton, Rufus J. Foster, Dr. A. J. 
Connell, of Scranton; John B. Fassett, 
of Tunkhannock; J. K. Griffith, of 
Pittston, and Seth T. McCormick and 
C. LaRue Munson, of Williamsport. 





Fidelity Mutuel Life-—The conver- 
sion privilege in our present Term pol- 
icies does not provide for conversion 
to Minimum Premium plan. Such a 
change would require a medical exam- 
ination, the same as a new application. | 
The conversion privilege applies where | 








CHISASO 


GREATEST 
Bea T Tel 
COM PANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 





change is desired to “any full rate life, 
limited payment or endowment plan is- 
sued by the Company.” 





ADOPTING BRANCH OFFICE SYSTEM 





Western States Life Makes Rufus K. 
Hardy Agency Director of Inter- 
Mountain Department. 





Following out its plan of placing all 
its territory under the branch office 
system, the Western States Life of San 
Francisco, has rearranged its Salt 
Lake City office, making General Agent 
Rufus K. Hardy agency director of the 
Inter-Mountain territory. 

Mr. Hardy has made a splendid record 
in the Inter-Mountain territory and the 
change is expected to produce even 
greater results and to offer additional 
advantages to the agency. The terri- 
tory covered comprises Utah and South- 
ern Idaho, 





Ohio State Life’s Good Year. 





The annual meeting of stockholders 
of the Ohio State Life Insurance Co. 
of Columbus, was held on Tuesday last. 
Reports of the business for the year 
showed the largest gains in the history 
of the Company. New insurance for 
1912 written in the life department 
amounted to $1,590,334, a net gain of 
over $750,000. The life department 
showed a gross income of $196,324, while 
in the health and accident department 
the gross income was $48,470. The total 
assets of the Company at the close of 
the year were $544,602, with a legal re- 
serve of $277,281 and surplus to policy- 
holders of $261,183. The gain in pre- 
miums over the previous year was $53,- 
602; the gain in surplus to policyhold- 
ers over the previous year was $20,569; 
the gain in legal reserve over the pre- 
vious year was $88,804, while the sav- 
ings in mortality were 67 per cent. The 
officers of the Company were all re 
elected. 


HARTFORD 
LIFE 


HARTFORD, CONN. 
PAYS TOP FIGURE COM- 
MISSIONS UNDER DIRECT 
RENEWAL CONTRACTS. 

What Do You Want? 
Where Can You Work? 
SEE IF WE CAN SATISFY 
YOU 


Non-Participating 
and Participating 


NEWEST FORMS 

















Michigan 
State Life 


DETROIT 


FREDERIC APPS ~ - President 


Salary and Commission to 





personal producers in Ohio 





and Michigan. Renewals 





ADDRESS 


HOWARD C. WADE 


Superintendent of Agencies 











SOLICITING INSURANCE FOR 


The Mutual Life Insurance Co. of NewYork: 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 
Are you in the business to stay? Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 
ing your whole career; 
The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 
Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 
The Company whose better selling policies earn most for you in-the 
way of commissions; 
The Company which furnishes the insured the largest protection for 
his money. : 

FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. DEXTER, 2d Vice-President 


34 Nassau Street - - - - New York, N. Y. 











FEDERAL LIFE 


Insurance in Force - - ~ . $20,000,000.00 
Capital, Surplus and Reserves - 3,000,000.00 


An enterprising, progressive, 12 year old Life Insurance Company issuing all standard forms 
of term, non-participating, annual and deferred dividend policies 

Accident and Health Department just being inaugurated. 

Exceptional opportunities for men of ability desiring to form PERMANENT conneetions. 


If interested address 
ISAAC MILLER HAMILTON, President 
CHICAGO 











FOUNDED 1868 


National Life Insurance Company 


Of the United States of America 
ALBERT M. JOHNSON , Home Office: 
President National Life Bldg., Chicago 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 
Honorable and industrious men with or without experience inLife 
Insurance are solicited as Field Representatives for this Company. 
There are few companies as substantial and none with more desir- 
able contracts for the rightmen. Our policy ontracts are the most 
attractive issued. 
Address all communications to ROBERT D. LAY, Secretary 


The Emblem of Sound Insurance CHICAGO’S OLDEST AND STRONGEST COMPANY 











BerKsHiRE | Liberal Contracts to Productive Agents 


LIFE If unattached and interested, kindly give 

INSURANCE us your name, age, address, state experi- 

COMPANY ence and furnish references, and a proposi- 

Pittsfi ld, tion for an agency, if In authorized territory, 

M stile will be submitted. W.D. WYMAN, President 
ass. 


W. S. WELD, Superintendent of Agencies 
































Security Mutual Life Insurance Co. 


BINGHAMTON, N. Y. 


FREDRIC W. JENKINS. President 


Seize the opportunity and 
Make a contract with one of the best 
Life Insurance Companies in America. 
Investigate for yourself, then 
Consider our preposition. 
For particulars, address C. H. JACKSON, Supt. of comes 
SA RR A: REED A TTI RM 


Georgia Life Insurance Company 
OF MACON, GA. 


W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 
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HINTS TO BUSINESS GETTERS 


The president of one of the 
active Western companies 
it recently wrote to each of 
the company’s agents who 
was producing little or noth- 
ing in the way of business and asked 
them frankly what the matter was. 
By far the great majority said that they 
had no trouble in convincing people 
that they should take out insurance. 
but that most of them couldn’t afford 
it. 

The modern experienced life under- 
writer has ceased to recognize this as 
one of the problems of the agency busi- 
ness. The fundamental premises that 
every man should be insured is incon- 
testible. It is then only a matter of 
how much he can afford. Every man 
can afford something; in fact, the idea 
is that he cannot afford not to be ip- 
sured. It then becomes a matter of 
finding out just what his income will 


justify him in laying out on insurance 


As has often been pointed out. 

For the man of average insurable 
age, ten cents a day saved from his 
cigar money will purchase an Mmcome 
of $10 per month for his widow. for 
twenty years certain or for as many 
years thereafter as she may live. He 
can do still better for her as many 
times better as he is willing to deny 
himself cigars. 

7 . ” 


It is a fact of common 


Getting observation that the men 
a Larger who see things and do 
Viewpoint. things from a big, broad 


viewpoint are those that 
predominate among the successes in 
life insurance and in everything else. 
The narrow point of view that aims 
only for the immediate gain or the 
trifling accomplishment of the moment 
has not the capacity for big achieve- 
ment. As a writer in the Pacific 
Mutual News said recently: 

“The man who is not succeeding, or 
who is having but indifferent success 
must get on a higher plane and open 
the flood-gates of his life to more 
worthy motives, to loftier impulses. 
Many a man who has previously been 
a failure has .come to a turning point 
in his career because a new influence 
has come into his life, sweeping away 
the fixed channels of habit and en. 
abling him to make a new beginning. 
With a new purpose and a broader 
conception he advances rapidly toward 
success. The impelling motive may 
come from any one of a variety of 
sources—from his home, from religion, 
from new and worthy affections formed, 
from new relations in business, from 
an awakening to a correct understand- 
ing of the real reason for his previous 
failures and a determination to pursue 
a different course. 

“The foregoing should be especially 
helpful and suggestive to beginners in 
the insurance business. Begin right. 
Have worthy ambitions. Assume the 
right attitude to your clients, your com- 
party, your competitors. Aim to render 
real service, to give the best that is in 
you. Adopt clean methods. Avoid bad 
habits by forming only good ones—such 
habits as we have previously named. 
If you start right you will never see 
the day that you will have to be made 
over again in order to break the chain 
of vicious habits, low ideals, unworthy 
motives, which tie so many down to 
failure.” 

s s 7 


Just name the income 
‘hat would sitisfy you, 
or at least what in- 
come would you like 
10 have just now? 
Name the amount and we will show 
you exactly how ‘to get it. Suppose you 
say off-hand that about $3,000 would 
do. Well, here is a working basis 
guaranteed +o produce the desired in- 
come. The formula of averages on 
which it is figured cut is suggested by 
a writer in a Phoenix Mutual Life pub- 


What Income 
Would you 
Like to Have. 





lication, The idea is that you are to 
get as near to it as you can and your 
income will take care of itself. Here's 
your schedule: 

26 working days per month 

5 interviews per day (not calls) 


130 interviews per month (not calls) 
130 divided by 265 Favorables 
5 divided by 233 Hopefuls 
33 divided by 217 Probables 
17 divided by 2= 9 Sure 
Average policy. $2,000 
Results: 


$18,000 per -nonth—Average Pre 
miums $35 per $1,°00 12 months paid- 
for production, $216,009—Premiums, 
$7,560 Average Commission 40 per 
cent..—12 Months’ Income $3,924. 

How near will you get to it? 


When you approach peo- 


Getting ple who are unknown to 
Your Man you, they are not dis- 
Interested. posed to respond to any 


advances. But if by any 
chance you gain their interest, in some- 
thing, no matter what, they immediate- 
ly are in a receptive mood. One experi- 
enced agent speaks of this so: 

“I learn something about a man’s 
business as soon as | can and talk of 
matters that interest him. This has 
the effect of causing him to form a 
good opinion of you because you are 
interested in the things that interest 
him. If he is a dentist, his problems 
are impacted molars, making crowns 
and bridges, etc.; if he is a doctor, dis- 
cuss with him some recent surgical! 
operation, the good effects of vaccina- 
tion, etc., showing him that you know 
something of his problems, and so do 
with all professions and vocations. By 
so doing you are forming in his mind 
a good impression and the 
opening will come in due season. Do- 
ing a small favor for a man is seldom 
forgotten. I followed a bad account all 
over St. Louis. I have written the 


insurance | 





creditor three policies since, all at ais 
solicitation. 


A man can widen his ac: | 


quaintance by various means and this | 


leads to increased business. Some men 
become prominent in church work, some 
in civic work, others in politics; some 
join secret orders and forge to the 
front, some become interested in the 
public school system of their locality, 
and the agent that does not intensively 
cultivate his old policyholders is over- 
looking the very best asset he has; 
they are his stock in trade, his good 
will. 

“As a comparatively young insurance 
solicitor, I have found the following a 
splendid practice. When I meet a man, 
I get his birth date, age, etc. 
he has a birthday I write him a nice 
letter, a birthday letter. 
with me. 

“I try to keep busy all the time 
every day—do most of my office work 
at home evenings, have a machine for 
that purpose. Some agents work 
spasmodically, but the best or rather 
the most successful will work as long 
as there are doors for him to enter 
and men to listen to his inspired story. 
This sort of a man will leave his wife, 
home and babies alone evenings and 
go out and write life insurance. He 
loves them just as much as the other 
fellow who needs must be home at 5 
p. m., and tarry there until 9 a. m.; 
nay, I think he ioves them more, for he 
loves best that serves most, and the 
writing of life insurance is service.” 

- o . 


At the recent meeting of 


The Non- the Association of Life 
Productive Insurance Presidents, Ac- 
Years. tuary Fackler suggested 


more attention be given 
to a form of policy that might be paid 
for during the producing years and pro- 
vide a decreasing cost and also a de- 
creasing amount of indemnity as the 
insured reached the non- producing 
years. The subject has caused consid- 
erable discussion, also considerable dif- 


When | 


It works | 
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METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 





METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Com pany) 


Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1912 was: 


536 per day in Number of Claims Paid. 

6,765 per day in Number of Policies 
Issued and Revived. 

$1,605,814 per day in New Insurance 
Issued and Revived. 

$256,199.07 per day in Payments to 
Policyholders and Addition to Re- 
setve. 

$145,616.61 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








J. G. WALKER, President 
E. D. HARRIS, Ist Vice-President 


Home Office - - 
OLDEST - 


B. H. WALKEK, 


The Life Insurance Company of Virginia 


ORGANIZED 1871 


LARGEST 
Southern Life 
The PIONEER Southern Industrial Life Insurance Company 


Total Payments y Po liey hole lers since Organiz zation 


Ww. L. T. ROGERSON, 
A.S. HURT, 
Assistant Secretary 


2nd Vice-President 


Secretary 


RICHMOND, VIRGINIA 
- STRONGEST 


Insurance Company 


Its Policies are clear and definite in their provisions and their values are absolutely 
guaranteed 

Assets. Pee December 31, 1912 $8,470.628.54 

Liabilities, ee ohana December 31, 1912 6.00226 35 

Capital and Surp lus paen December 31, 1912 1, 478,00 O2 ls 

Insurance in For« December 31, 1912 











601-619 Nicho’as Bidg. 


reach one out of every 
most prosperous farming State in the Union. 
will be secured for agents to develop. 
devoted to closing business. 


Real Help For The Agent 


E have just placed a contract for advertising that will 


the 
Direct leads 
All vour time can be 


three farmers in Ohio, 


We can use a few more live 


men—real producers—in this work. 


THE TOLEDO LIFE INSURANCE CO. 


Toledo, Ohio 








LEST YOU FORGET 


— Ba, 
MUTUAL LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 





ON ONE SIDE 
LARGEST MASSACHU- 
SETTS COMPANY 
STRONGEST MASSA- 
CHUSETTS COMPANY 
LOW RATES 


And to Cap the Climax 


AN INCOMPARABLE 
18 PAYMENT LIFE 
CAN YOU BEAT IT? 


ON THE OTHER SIDE 
LIVE AGENCY 
QUICK RESULTS 
EVERY FACILITY FOR 





EXCELLENT DIVIDENDS 


RUSHING BUSINESS 





ST. PAUL BUILDING 


TELEPHONES: 


WILLIAM N. COMPTON, General Agent 


220 BROADWAY, NEW YORK 
6030, 6031, CORTLANDT 








ference of opinion, 


form as providing protection of an 
usual kind to suit perhaps 
cases. 


but it might be well 
for life insurance men to look into this 


unusual 


Max L. Sanderlin, 
ican, 
leading 
of the 


un- 
among the 
for the past month. 


position 
Company 





manager of the 
Eastern Department of the Pan-Amer- 
has the honor of occupying the 
producers 


10 
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This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place of business 
1)5 William Street, New York City. 
B. F. Hadley, President; G. A. 
Watson, Secretary and Treasurer. 
The address of the officers is the office 
of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a year. 
Single copies, 15 cents. 

Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. Y.; under the act of 
Congress of March 3, 1879. 





SUP’T. EMMET’S REPORT. 





The report of Superintendent of In- 
surance William T. Emmet is refresh- 
ing reading in several respects. Being 
in the most favorable position possible 
to observe every phase of the business, 
the conclusions at which he arrives 
command consideration. Given a dis- 
interested public official, who regards 
his duty as one of service to the citizens 
of the State, and those same comments 
and conclusions become doubly forceful. 

Superintendent Emmet notes a ten- 
dency toward State insurance in some 
departments of the business and con- 
cerning this he says: 

In view of the change which has taken 
place in the attitude of the public 
toward the extension of government 
powers into fields hitherto left entirely 
to private capital, it is notable that 
there have been very few suggestions 
in any of the older States looking to 
the taking of this, the oldest form of 
insurance protection, out of the hands 
of private capital and placing it within 
the control of government. Fire insur- 
ance is still regarded, and very likely 
always will be regarded, as a natural 
field for private capital to operate in 
for purposes of profit. 

All that govenment carn apparently 
do, with safety and propriety—at any 
rate under existing conditions—is what 
is now being done in New York State 
through the instrumentality of this 
department. We can see to it, so far 
as possible, that only reputable men 
and solvent corporations shall be per- 
mitted to engage in this business, and 
that conditions shall be imposed by 
the State, as to the manne in which 
the business shall be carried on, which 
will minimize the isk of loss to the 
insuring public. This is now being ac- 


complished by maintaining, here in 
New York, rigid supervision over all 
fire insurance companies operating 


within the State, and by a strict en- 
forcement of the: requirements of the 
fire insurance law in relation to in- 
vestment and deposit of capital, the 
maintenance of statutory and adequate 
reserve, and all the other safeguards 
which the law prescribes. It is not easy 
to foresee the time when there will 
be any substantial change in this atti- 
tude toward fire insurance by the people 
of New York State. 

The enactment of State rating laws 
in a few of the States and efforts along 


that line in some others is accepted 


as the tangible expression of popular 
opinion that fire insurance rates are 
too high. To those States and holders 


of such opinions we commend these 
words of Superintendent Emmet: 

As a matter of fact, fire under- 
writing properly measured—taking into 
consideration the conflagration hazard, 
by reason of which excessive and un- 
expected losses are liable to occur at 
any time, and which must be considered 
in any proper treatment of the ques- 
tion—has not proved to be unduly 
profitable. When it comes to a just 
apportionment of the profits in the fire 
insurance business, it is evident that 
the ability of the executives as in- 
vestors of the companies’ funds is a 
very important factor. Any abnormal 
profits realized in the business during 


recent years have come chiefly from 
shrewd investments of the companies’ 
moneys. One has but to give con- 


sideration to that valuable report, now 
a public record, prepared by the legis- 
lative investigating committee of 1910 
(Merritt Committee) to have before 
him complete and exhaustive informa- 
tion on the subject. 


On the subject of life insurance Sup- 
erintendent Emmet gives even greater 
assurances to the public that their in- 
terests are being satisfactorily looked 
after by the insurance companies. He 
says that as it is conducted now it is 
“as near to being perfectly dependable 
as anything of this sort can be,” and 
continues: 

The results of the examinations of 
old line companies conducted during 
my administration, as well as those 
made by my predecessor, as shown by 
the reports on file, justify the belief 
that their policyholders may implicitly 
rely upon the payment of the policy ob- 
ligations in which they are interested, 
and that progress is being made al! the 
time in the direction of further econo- 
mies in administration, and, conse 
quently, in the direction of larger bene- 
fits to policyholders, 





INDISCRETIONS OF WESTERN 


FIELD MEN. 


In various parts of the Middle West 
efforts are put forth by 
prosecuting officers to convict special 
and local agents of violation of the law 
prohibiting agreements as to rates. If 
action along the alleged lines has been 
taken, it has not only been without the 
knowledge of company executives, but 
against their implicit instructions. 
However onerous managing underwrit- 
ers may feel some of the laws, now 
upon the statute books of the different 
States, to be, they insist that their rep- 
resentatives observe them, in letter 
and in spirit, and any detected viola- 
tions are sharply dealt with. It is a 
regretable fact that the field men of 
the Central West have upon numerous 


occasions spoken and acted in a man- 
ner calculated to arouse suspicion on 


the part of county and State officers 
that the anti-trust and other laws were 
not being observed with that exactness 
sponsors planned, and inquisitorial pro- 
ceedings have been the result. 

Again: There’ has been far too 
much “rubber-stamp correspondence” 
on matters of importance in the West, 
and company or association executives 
should see to it that all important af- 
fairs capable of misconstruction be 
handled by men in authority who may 
be counted upon to explain their points 
clearly, and without suggestion of dual 
meaning or law evasion. 





now being 


Fire insurance is an honorable and 
highly necessary business, and its in- 
terests can best be served by sticking 
closely to the law in every instance. 


LEGISLATION AT ALBANY 


COMPENSATION UP. 





HEARING ON 





Merits of Measures Discussed Before 
Legislative Committee—Further 
Fraternal Regulation. 





(Special to Tae EasTERN UNDERWRITER) 

Albany, Feb. 5.—The Legislative In- 
surance committees gave a hearing to- 
day on all of the Workmen’s Compensa- 
tion measures now before the legisla- 
ture. Superintendent Emmet spoke on 
behalf of the department bill providing 
for four optional methods for the em- 
ployer to indemnify himself to cover 
the compensation payments. 

John F. McDonough denounced this 
bill as having been prepared at the 
instigation of the casualty companies. 
Senator Foley took full responsibility 
for it. Senator Foley announced a new 
amendment that has been incorporated 
in the bill, providing that the Staite 
shall be directly responsible for the 
payment of the compensation. 

The Assembly passed the bill of 
Assemblyman Daley which will enable 
villages to contract for indemnity, in- 
suring it against damages for injuries 
to persons. The Assembly Insurance 
committee has reported the depart- 
ment bills, giving the superintendent 
the power to revoke at any time he 
sees fit the licenses of agents, brokers 
and adjusters. They, however, may 
appeal to the courts on a writ of cer- 
tiorari. Another bill reported gives 
the superintendent tne power to re- 
fuse to admit any foreign corporation 
to do business in this State unless it 
can show that it comes up to the re- 
quirements made by the department 
on domestic sompanies. Most of these 
bills are now ou the Senate calendar 


and it is expected that they will be 
quickly passed and sent to the gov- 
ernor. 


A voluminous bill, amending the in- 
surance law relative to fraternal bene- 
ficiary associations, has been intro- 
duced by Senator Ramsperger. It is 
recommended by the department of in- 
surance. It provides that if the valua- 
tion of the certificates of a society in 
force on December 31, 1917, shall show 
that the present value of future net 
contributions, together with assets, is 
less than the present value, instead of 
less than 90 per cent. of such value, of 
the promised benefits and accrued lia- 
bilities, the society shall thereafter 
maintain its financial condition at each 
succeeding triennial valuation in re- 
spect of the degree of deficiency as 
shown in the valuation as of December 
31, 1917. It provides that in lieu of the 
present provisions of section 242 rela- 
tive to reports and valuations such a 
society may accept in its by-laws new 
provisions set forth in the bill and may 
value its certificates on the “accumula- 
tion basis” by crediting each member 
with the net amount contributed for 
each year and with interest at approxi- 
mately the net rate earned, and by 
charging him with his share of the 
losses for each year (“cost of insur- 
ance”), and carrying the net balance if 
any to his credit. Or it may adopt a 
plan with net rates on which tabular 
reserves are Maintained and a member 
may transfer to any such plan. Certifi- 
cates issued, re-rated or re-adjusted on 
a basis providing for adequate rates 
with adequate reserves to mature such 
certificates upon assumption for mor- 
tality and interest recognized by the 
law of the State shall be valued on such 
basis designated the “tabular basis.” 
The laws of the society may provide 
for different classes of members and 
the assets representing the reserve of 
any class may be carried separately 
and shall not be mingled with the as- 
sets of other classes. It substitutes en- 
tirely new provisions in section 245 
providing that nothing in the article 
shall be construed to affect the grand 


(Continued on page 18.) 





OF PERSONAL INTEREST | 








George T. Wilson, second vice-presi- 
dent of the Equitable Life was one of 
the prominent figures at the tenth anni- 
versary of the Pilgrims Society of 
America which was held at the Wal- 
dorf-Astoria this week. Mr. Wilson 
was one of the organizers of the Pil- 
grims Society in America and has been 
active in its affairs ever since. The 
first president of the society was the 
Right Rev. Henry C. Potter, bishop of 
New York. He was succeeded by W. 
Butler Duncan and the present presi- 
dent is Hon. Joseph H. Choate. The 
first dinner of the society was given in 
honor of Admiral Lord Charles Beres- 
ford and on that occasion Mr. Wilson 
presided as toastmaster. The Pilgrims 
Society of America exists not only for 
the purpose of fostering by social 
means friendly understanding between 
the people of the United States and 
those of Great Britain, but also to bring 
distinguished visitors from the old 
country into contact with the leading 
citizens of New York and the most 
eminent men of America. There is no 
public office or organization in New 
York which has the means, the power 
or the equipment for the suitable en- 
tertainment and welcome of its notable 
guests from the various parts of the 
British Empire. The Society of Amer- 
ican Pilgrims undertakes this pleasant 
and hospitable duty here, just in the 
same way that the English Pilgrims 
take by the hand and feast eminent 
Americans when they visit London. 





Charles T. Brockway, general agent 
of the Northwestern Mutual Life over 
a big slice of New York State with 
headquarters at Syracuse, is a fine type 
of your modern successful life under- 
writer, or successful man in any line, 
for that matter, who takes things that 
other people regard as misfortunes and 
gets an optimistic point of view out of 
them, For instance, we can think of 
lots of people who would everlastingly 
whine because so much of their terri- 
tory was taken up by the wilderness of 
the Adirondack Mountains and say that 
was the reason they didn’t get more 
business. Mr. Brockway says: “It isn’t 
worth much in applications, but it is 
valuable for its restorative powers 
when I get tired out and run away to 
some part of it for a vacation.” Every- 
thing has its uses in life insurance. 
Even a wilderness has a happy side to 
it that can be made to aid in building 
bigger business and bigger life men. 





In appreciation of work well and 
faithfully done’ the directors of the 
New Jersey Fire, of Newark, at their 
recent annual meeting elected William 

Lutz, assistant secretary of the 
Company. Mr. Lutz has been identi- 
fied with the Company since it began 
Lusiness, traveling New Jersey as its 
special agent, and at times performing 
special work of an intricate nature. 
Recognition of his work by the man- 
agement will be pleasing news to the 
local agents who have long admired 
the personal and business qualities 
possessed by Mr. Lutz. 

Speaking of the New Jersey Fire re- 
caiis the fact that President Whilden 
and Secretary Lyon, as well as Mr. Lutz, 
were former special agents and have 
the advantage of the tine training 
which field work gives. 





David W. Armstrong, Jr., president of 
the Armstrong Agency, has been ap- 
pointed a member of the Progressive 
Party’s committee on workmen’s com- 
pensation legislation. 





Former Governor B. F. Carroll of 
Iowa and E. I. Dawson, formerly of 
the Des Moines Life, are organizing 
the Inland Life with a capital of 
$100,000 and a surplus of $100,000. 
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exercise of moral suasion, the application of 
intelligent argument together with co-operatios HEAD OFFICE TRANSACTIONS 
along all the lines permitted by law, can Stay 

many evils and secure age te results where an 
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U. S. Gash Assets, Dec, 31, 1910 $13,784,520.57 
Sorplus, - - - - 4,481,988.60 
Losses Pald by Chicago Fire, 1871  3,239,491.00 
Losses Paid by Boston Fire, 1872  1,427,290.00 
Losses Paid by Baltimore Fire, 1904 — 1,051,543.00 
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OLD PHENIX CLAIMS SBPTLED! 1849 


FIDELITY-PHENIX EXAMINATION. 


Life Insurance Paid Stockdelli’s Debt to 
Company—Has Gross Assets of 


$14,918,037. 
An examination of th Fidelity- 
Phenix Insurance Co. by the New York 
Insurance Department, discloses how 


the tangled affairs of the old Phenix of 


Brooklyn were adjusted after the ab- 
sorption of the company by the 
Fidelity. The report tells how H. C., 
Stockdell, who was the agent of the 
company in Atlanta, was, on May 24, 
1910, indebted to the Phenix in the 
sum of $54,377.68. In setilement, Mr. 


Stockdell assigned six life insurance 
policies representing $40,000 in life in- 
surance, 50 shares of stock in the Battle 
Creek Coal & Coke Co. and $5,000 of 
the bonds of the same concern. He 
also conveyed two pieces of real estate 
n Atlanta, 

The claim, interest, taxes and ex- 
penses together with the premiums on 


the life policies aggregated $67,136.38. 
The real estate has been sold for 
22,385.80. One bond of $1,000 has 
brought $970 and the interest and divi- 


dends received represent $1,056.18, leav- 
iny a balance due to the company o 
$42,726.40. Mr. Stockdell died in Sep 


tember, 1912, and his estate has made 


= 


arrangements whereby the company is 
to keep the life insurance and release 
the stock and bonds. The _ present 
equity of the company in the claim is 
just under $35,000 

An item of $198,798.92 is set down in 
the liabilities as the claim of William J. 
Logan. Mr. Logan, who was a director 
of the Phenix, sued the company to re- 
cover the value of 1,400 shares of the 
American Sugar Refining Co., common. 
He received a verdict in the New York 
Supreme Court last July and the case 
is now on appeal 

On the date of the merger of the 
Fidelity and the Phenix, the company | 
had on deposit with the Carnegie Trust 
Co., $254,186.52. It was obliged to re- 
purchase securities previously sold by 
the Phenix at the sale price of $494,- 
4114) plus interest 

The claims against the late George 


have been settled in full, 


ae nae 
nt of $47,455. 


P. Sheldon 


Dy the paym<« 


The Fidelity-Phenix has gross assets 
of $14,918,037.93 from which it has de- 
ducted $142,970.09 representing non-ad- 
mitted assets, making the admitted 
assets $14,775,067.84. The aggregat 
liabilities are $7,556,168.77, the capital 
is $2,500,000 and the net surplus $4,718,- 
899.07 


GROWS STRONGER EACH YEAR. 
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Incorporated 1849 


Chartered by the State of Massachusetts 


LARGEST FIRE INSURANCE COMPANY 19 13 


Charter Perpetual 


SPRINGFIELD 


FIRE AND MARINE INSURANCE COMPANY 
OF SPRINGFIELD, MASSACHUSETTS 





Cash Capital - 


Accrued Interest - - 
Real Estate Unincumbered 


Railroad Stocks - ~ 
Miscellaneous Stocks - Ms 
Railroad Bonds - “ 





| Miscellaneous Bonds - 


CAPITAL STOCK -_ =- 


Reserve for Re-Insurance « 
Reserve for all unpaid Losses 
Reserve for all other Liabilities 





| Total Liabilities 


'NETSURPLUS - - .- 


| SURPLUS TO POLICY HOLDERS —— 
| LOSSES PAID SINCE ORGANIZATION . .- 


Ohio Farmers Increased Its Assets, Re- | 


serves and Net Surplus During 
1912. 





Starting very modestly back in 1848 


the Ohio Farmers Insurance Company 
of Le Roy, has gained steadily in pres- 
tige and financisi strength, and now 
has a surplus to policyholders of $1,- 
253,598.70. This enviable condition has 


attained through strict adherance 
and intensive 
cultivation of its territory, reaching 
out only wnen assured of the wisdom 
of such a course, and carefully avoia- 
ing all spectacular 

The present a Company 
are $3,106,171, the reserve for reinsur- 
ance, $1,766,620 and the net surplus, $1,- 
123,598. Compared with the figures of 
the previous year the returns 
show gains of $205,342 in assets; of 
and of 


yeen 


to the policy of intelligent 


above 


$138,602 in premium reserve 


$52,206 in net surplus 

F. H. Hawley president of the pop 
ilar Ohio Farmers and W. E. Haines 
continues as its secretary. oy 


general 


New 


Schultz of Philadelphia, is the 
gent for Eastern Pennsylvania, 


2Ze 


York and New Jersey, while Logue 
Brothers and Coiapany, of Pittsburgh, | 
are general agents for Western Penn- 


sylvania 


Loans on Mortgage (first lien) 
Bank Stocks rm = m 


State, County and Municipal Bonds’ - - 


| Total Assets 


- $2,000,000.00 


Annual Statement, January 1, 1913 
ASSETS 
Cash on hand, in Banks and Cash Items - §$ 
Cash in hands of Agts.and in course of collection 


659,364. 14 
997,522.63 
52,639.89 
300,000.00 
- 1,716,370.00 
2,003,516.00 

‘ - 3,278,800.00 
1,245,000.00 
271,750.00 
392,730.00 
139,000.00 


$11,056,692.66 


LIABILITIES 


- $2,000,000.00 


. - 5,001,291.22 
ee oe oe 469,233.77 
“ee ee 320,113.96 





$7,790,638.95 


$3,266,053.71 
$5,266,053.71 
$55,532,404.38 





A. W. DAMON, President 
CHAS. E. GALACAR, Vice-Pres. 
W. J. MACKAY, Secretary 


A. F. 
J. C. HARDING,- Assistant Manager 
E. G. CARLISLE, 2d Asst. Manager 


GEO. W. DORNIN, Manager 





| CHARLES G. SMITH, 


PRIOLEAU ELLIS, Asst. Sec. 
E. H. HILDRETH, Asst. Sec. 
G. G. BULKLEY, Asst. See. 


F. H. WILLIAMS, Treasurer 


Western Department, Chicago, Illinois 
DEAN, Manager 


W. H. LININGER, Asst. Manager 
L. P. VOORHERBS, Cashier 


Pacific Coast Department, San Francisco, Cal. 


JOHN C. DORNIN, Asst. Manager 


Agencies in all Prominent Localities throughout the United States and Canada 
AGENT METROPOLITAN DISTRICT 


[INCREASED NUMBER OF FIRES 


= NEW YORK, JOHNSON REPORTS. 
Says, of Course, it is Due to In- 
cendiarism—Budget for 1913 Is 
$8,945,945. 

Fire Commissioner Johnson in his 
annual report to the mayor says that 
fires in New York city during 1912 
were greater than ever before and he 
lays this to an increase in incendiarism. 
The total number of fires was 15,633, 
while in 1911 there were 14,547 fires. 
In 1912 there were 7,808 in tenement 
houses as against 7,297 in $911. 

The average loss for each fire was 
reduced from $855 in 1911, to $580 in 
1912. This includes the Equitable 
building fire. The fire marshal reports 





the estimated actual loss in the year 
just past as $9,069,580 as against 
$12,470,806 in 1911, a reduction of 
$3,401,226. 

The budget for 1913 is $8,945,945 as 
against $8,537,365 for 1912. Of the 1913 
appropriation $8,156,976 is for salaries 
and $788,968 for supplies. Out of the 
1912 appropriation for administration 
there remains an unexpended balance 
of $142,169. This is to be returned to 
the City Treasury. Of the appropria- 
tion for repairs and supplies $12,137 
was unexpended and returned. The 
collections from the Bureau of Com- 
bustibles increased $9,807, being the 
largest increase in any year since con 
solidation. 

Progress has been made in the motor- 
ization of the department. There are 
in operation seventy three motor ve 
hicles, Under contract and due for de- 
livery this year are twenty-one com 
bination chemical and wagons; 
three high-pressure hose wagons, twenty- 
eight second-size steam fire engines 
propelled by “tractors,” and twenty- 
six motor-propelled trucks There is 
also under contract a new 300-ton dis 
placement fireboat with a pumping 
capacity of 9,000 gallons a minute. 

Contracts for the erection of twenty- 
one new fire houses were let in 1912, 
and the plans are now being drawn 
for nine other houses. By Dec. 31, the 
Commissioner says, there should be 
forty-three new fire houses ready for 
occupancy. 

The Commissioner urges the appro- 
priation of $2,860,000 to complete the 
fire alarm system, this amount having 
been included in the corporate stock 
request for 1912. He wants to see the 
high-pressure system extended as quick- 
ly as possible throughout Manhattan, 
south of Fifty-ninth Street. He also 
recommends the extension of the same 
system throughout the eastern district 
of Brooklyn and to Rockaway Beach 
and Coney Island. 


hose 


HAWKEYE & DES MOINES DEAL. 
Fireman’s Fund, of San Francisco, Gets 
Choice lowa Business—Plant to 
be Retained. 


The Hawkeye & Des Moines Fire, of 
Des Moines, Ia., has re-insured its busi- 
Fund, of San 


ness in the Fireman's 
Francisco. The former operated in 
Iowa, Illinois, Nebraska and South 


Dakota, but by far the greater majority 
of its risks are located in its home 
State and it is credited with having a 
choice line of business. 

It is understood that the Fireman’s 
Fund will continue the plant of the 
Hawkeye & Des Moines as the “Hawk- 
eye Underwriters.” 

The Hawkeye Fire Insurance 
pany was organized in 1865 with 
capital. In 1904 the capital 
creased to $100,000. It was amalga- 
mated with the Des Moines Fire In- 
surance Company in 1910, adding Des 
Moines to its title. In 1911 it absorbed 


Com- 
25,000 
was in- 


the Commercial Fire Insurance Com 
pany, of Des Moines. The officers of 
the Hawkeye & Des Moines are: 


President, H. R. Howell; vice-president, 
G. G. Hunter; secretary, C. S. Hunter, 





1 Liberty Street 


and assistant secretary, R. S. Howell. 
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SPECIALS DINE W. D. HUNTER. 





Western New York Men Give Farewell 
Luncheon to Westchester’s New 
Agency Superintendent. 





The Western New York special 
agents gathered at the Rochester Club 
on Saturday where they were giving a 
jolly “send off” luncheon to William D. 
Hunter, until recently special agent in 
that territory for the Westchester 
Fire, but who has just been called in 
to the home offic2 as superintendent of 
agencies. Mr. Hunter is one of the 
most popular men in the Western New 
York field aud his former associates 
overwhelmed him with their good 
wishes and ccengratulations. 

Charles M. Tobin, of the Commercial 
Union presided as toastmaster in his 
best “Chestertieldian” manner. At the 
conclusion of th: luncheon a handsome 
desk clock suitably engraved was pre- 
sented to Mr. Hunter as a mark of the 
high esteem in which he is held by his 
associates. Mr. Tobin was very happy 
in his remarks and succeeded admir- 
ably in expressing how much “the 
boys” all thought of “Bill” Hunter. 

Those present in addition to Mr. 
Hunter were C. M. Tobin, William C.. 
Roach, F. O. Channel, A. E. Church, F. 
M. Crittenden, J. M. Daggett, I. L. 
Greene, F. W. Kentner, A. H. Murphy, 
H. S. Richards, C. A. Rich, N. C. Row- 
land, J. H. Vreeland, H. S. Visscher, 
J. Welsh, F. W. Jenness, R. Forrest and 
W. L. Deming. 





To replace the vacancy in the New 
York field resulting from the transfer 
of State Agent Hart Darlington to the 
home office of the Insurance Company 
of the State of Pennsylvania, and his 
elevation to a vice-presidency, two 
special agents will be appointed; one 
to cover the Eastern and the other 
the Western part of the territory. 
Frank W. Young has been chosen for 
the former field, with headquarters at 
Albany. He plans to assume the con- 
nection on the 15th prox. Mr. Young 
at present and for some time past has 
been special agent in New York and 
New Jersey for the United Firemens 
of Philadelphia, and is of the thor- 
oughly progressive type. The field man 
for the Wesfern section has not yet 
been selected. | 

Girard A. Mavon, Illinois special for 
the Ohio Farmers, has connected with 
the California Fire as chief clerk in 
the Western department at Chicago. 

Charles W. Davis succeeds G. A. 
Mavon with the Ohio Farmers in 
Illinois, and will also cover Wisconsin. 
Mr. Davis was Missouri special agent 
for the St. Paul F. & M. 

Bradford Murray has been appointed 
special agent in Ohio to assist State 
Agent Cate of the Boston Old Colony | 
and Michigan Commercial. He is a son} 
ot F. F. Murray. 

Frank Fossold succeeds Charles E.! 
Mann as special agent for the Herrick 
& Auerbach companies in Ohio anda 
Michigan. j 

Clifton J. Wykoff of Oklahoma City, 
special agent for the Fidelity-Phenix, 
has been appointed State agent for the 
New York Underwriters Agency. H 

John D. Pollock, formerly Illinois 
special for the Northern of London, 
will succeed R. C. Clark as_ special 
agent in the West for the Starkweather 
& Shepley companies. | 

C. G. Beadell, representing the New- 
ark Fire in Minnesota and Wisconsin, 
has resigned. It is announced that no 
successor will be appointed, Minnesota 
being added to the territory of L. R. 
Dale of St. Louis and Wisconsin going 
to A. S. Jacobs of Indianapolis. 

A. M. Shellito, special agent of the 
Continental in North and South Dakota, 
has resigned to become adjuster for 
the Western Adjustment Co., of Minne- 
apolis, 


Jiam D. Hunter to the agency manage- 


OPENINGS IN NEW YORK STATE. | 

Companies That Need Special 

to Travel An Important 
Field. 


Agents 





At least five companies are seeking 
special agents for New York State, and 
will probably announce their appointees 
before long. Tae promotion of Wil- 


will make 
successor 


ment of the Westchester 
necessary the selection of a 
‘o him in the field. 

When Al. Murphy transferred his 
allegiance trom the Hamburg-Bremen 
to the London & Lancashire a vacancy 
was created in the staff of the first 
named Company that has not yet been 
filled, nor is it likely to be until H. 
N. Kelsey, the recently appointed 
United States manager of the Company, 
shall have taken office and arranged 
his policy. The United Firemens will 
scon have a vacancy in the territory, 
while the Peoples National and the 
Prussian National are still in need of 
good special agency timber. 








Removing Overhead Wires. 





As rapidly as possible the work of re 
moving overhead wires connected with 


the fire alarm telegraph system of 
Newark, \N. J., is being pushed to com- 
pletion. 


New Jersey and Eastern New York 
will be covered for the Standard Fire, 
of Hartford, by George Barley, who be- 
comes special agent for the Company 
on the first inst. Mr. Barley will be 
readily recalled as the former New Jer- 
sey special for the Phenix of Brooklyn, 
later going into Eastern Canada for the 
Company and continuing to serve it 
after its merger with the Fidelity. He 
should aid materially in popularizing the 
Standard in his new territory. 





John D. Boniface, formerly New 
England special agent of the Girard 
Fire, and now in the Pennsylvania field 
for the Company, was elected an hon- 
orary member of the New England In- 
surance Exchange, last week. 





The Nord-Deutsche of Hamburg, has 
appointed Joseph S. Murdy, its special 
agent for Massachusetts, Rhode Island 
and Connecticut. Mr. Murdy is a gradu- 
ate of the Equitable Fire & Marine, of 
Provilence, with which Company he 
identified for twenty years He 
bears a reputation for efficiency and in- 
tegrity. 


was 
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Capital Stock - 
Liabilites - . 
Special Keserve Fund 
Net Sur}; lus - 


Toial Assets 


Cc. E. Sheldon, V. Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 184€ 


1’. L. Hoadley, President 


F. Hoadley, Asst. Sec’y. 


$1.000,000.00 
5,431,072.05 
300,000.00 
3,135 102.52 


$9,866,174.57 


C. W. Bailey, Seo’y. 























MAINTAINS ITS RECORD. 





National Fire Closes 1912 With Assets 
Close to the Fifteen Million 

Dollar Mark. 

progressive 
soundly managed National Fire of Hart- 
ford, was never more so than it is at 
time, a fact that 
pleasantly noted by the agency contin- 
gent of the country. 

The gross assets are pressing close 
to the 15,000,000 dollar mark, being ex- 
actly $14,982,672. The liability account 
is particularly interesting, for in ad- 
dition to the legal reserve for unearned 
premiums, losses, taxes and miscel- 
laneous charges, a special sum of $300,- 
000 is set aside with which to meet 
contingencies. Beyond these amounts, 
the Company has a net surplus of $3,- 
897,204, which added to the $2,000,000 
capital makes the policyholders surplus 
$5,897,204. 


Judge James 





Always a company the 


the present will be 





Nichols, the veteran 
president of the National Fire, Vice- 
President H. A. Smith and his other 
lieutenants who are directing the ever- 
growing business of the Company, are 
entitled to warm commendation for the 
record achieved during the troublous 
days of 1912. 





been appointed 
agent for the 
National, under 

Rice of Boston. 


Howe has 
a New England special 
Scottish Union and 
General Agent W. F. 


Ralph S. 





CLARENCE A. KROUSE & COMPANY | 
GENERAL INSURANCE AGENTS 





Haddonfield, 


Lumber of N. Y. 
Peoples National 


EASTERN 


Sontinental 

Firemens, N. J. 

Granite State 

Jefferson, Pa. 

Peoples National 

St. Paul Fire and Marine 
Teutonia, Pa. 

National Ben Franklin 





Pennsylvania—New Jersey 


325 Walnut Street, 
AND 


Representing the following companies for Philadelphia 


PENNSYLVANIA AND SOUTHERN NEW JERSEY 


General Agents Commercial Casualty Co. of Newark 


ST. PAUL FIRE AND MARINE AGENCY FOR AUTOMOBILE FLOATING POLICES 


Philadelphia, Pa. 


New Jersey 


Ben Franklin 


Central Union 


Concordia 

Lumber, N. Y. 

Franklin, Pa. 

Central Union 

Citizens 

Phoenix, of Hartford 
Springfield Fire and Marine 
Western of Pittsburgh 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Statement, January 1, 1912 
Cash Capital... .. $1,000,000.00 
Assets......... 6,852,645.96 
Net Surplus . 2,289,631.94 
Surplus for Policy 


Holders ... 3,289,631.94 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets - - 4,820,678.00 

Cash Surplus to Policy ' 
Holders - - - 2,288,079.00 
The real strength of an insurance company is in 
the conservatism of its management, and the man 
agement of THE HANOVER is ap absolute as 

surance of the security of ita policy 


R. EMORY WARFIELD - President 
JOSEPH McCORD § - Vice-Pres, & See'y 
WILLIAM MORRISON - 
JAMES W. HOWLE - « 


Asst, Sec'y 
Gen. Agent 
HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











WESTERN ano 
ATLANTIC FIRE 


INSURANCE CO. 
NASHVILLE, TENN. 
CAPITAL - - - - - $200,000.00 
NET SURPLUS - - - $122,760.50 
H. H. RIMINGTON, Manager 


C. A. ROWLAND, Special Agent 
21 S. Linwood Ave. - - Crafton, Pa. 
OPERATING IN 
Pennsylvania, Obio, Maryland, Virginia, West 


Virginia, Tennessee, Kentucky, Alabama, 
Louisiana, Indiana, Illinois and Colorado 
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COMPETITION OF MUTUALS 


HOW TO MEET IT EFFECTUALLY. 











General Subject to be Considered at 
Meeting in New York—Entire 
County Interested. 





Competition of mutual companies, 
inter-insurers, London Lioyds and kin- 
dred organizations, and the most effec- 
tual manner of meeting it, will form the 
subject of a conference by executives 
of stock fire insurance companies, to be 
held in New York city, the latter part 
of the present month. 

It is planned to have the South East- 
ern Underwriters Association, the 
Western Union and other governing 
bodies throughout the country repre- 
sented at the meeting. The discussions 
will take the widest possible latitude 
and it is hoped and confidently expect- 
ed that the net result will be the cre 
ation of a well defined plan for attain- 
ing the end sought. 





GAINS ALi ALONG THE LINE. 





How the Springfield Fire & Marine 
Fared in 1912—Assets Now Over 
Eleven Million Dollars 





The popularity of the old Springfield 
Fire & Marine, of Springfield, Mass., 
grows steadily among agents and pol- 
icyholders year after year, with a re- 
sultant increase in the financial 
strength of the corporation. 

It has now total assets of $11,056,692, 
the major portion of which is safely in- 
vested in securities of the highest 
class. The reinsurance reserve fund 
is $5,001,291 and the net surplus $3,266,- 
053. The premium income for 1912 
was $5,456,731. 

A comparison of the latest figures 
with those reported twelve months 
previous shows gains as here voted: 

In assets, $648,845; in net surplus, 
$395,346; in premiums written, $212,- 


102; in reinsurance reserve, $210,492. | 

The Springfield Fire & Marine does 
business throughout the entire country, | 
and is always realy to heip its agency 
force and its policyholders. Its man- 
agement is experienced and able; 
proof of which is afforded by the rec- 
ord of the company. 





SALVAGE CORPS FOR PITTSBURGH 





Underwriters Association Offers to 
Establish Companies at Its Own 
Expense. 





Representatives of the companies 
appeared before the Pittsburgh Common 
Council last week and offered to estab- 
lish and maintain a salvage corps in 
Pittsburgh for the protection of prop- 


.erty from water damage if the council 


would give its permission. Efforts had 
been made in previous years to estab- 
lish a salvage corps at Pittsburgh but 
the interference of politicians had 
always prevented this. This matter is 
regarded favorably by the preseni 
council and they listened with interest 
to E. U. Richards, an engineer who 
has been investigating Pittsburgh’s fire- 
fighting facilities, and who pointed out 
that most cities of the size of Pitts- 
burgh had salvage corps which did 
effective work in reducing the fire loss. 





Capital $1,000,000. 





Minneapolis, Minn., presents as a 
new organization, the Bankers and 
Merchants Fire, with a capital of $1,- 
000,000. C. A. Christensen has been 
elected president: R, M. Worley, vice- 
president; J. B. Nelson, second vice- 
president; H. F. Thompson, secretary, 
and J. G. Gebhard, treasurer. 


The New Haven Board of Under- 
writers has elected the following offi- 
cers: Charles E. Burton, president: 
J. R. North, vice-president, and C. C. 
Chalker, secretary and treasurer. 
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Interest Due and Accrued......... 


Surplus to Policyholders.......... 


F. H. HAWLEY, President 


FINANCIAL STATEMENT 
wil OF THE..... 


OHIO FARMERS INSURANCE COMPANY 


OF LEROY, OHIO 


January Ist, 1913 
ASSETS 


First Mortgage Loans............. 
ee Ee eC Tee eer Tet 
U. S. Government Bonds, Market Value................ 
Municipal, County and School Bonds, Market Value...... 
C. & P. R. R. Betterment Stock, Market Value.......... 
Western Adjustment & Insp. Co. Stock, Market Value..... 


Cash in Company's Office and in Bank................. 
Uncollected Premiums not over Three Months Due....... 


LIABILITIES 
Net Amount of Unpaid Losses and Claims............... $ 62,745.63 
Reserve for Unearned Premiums..................205:5 1,766,620.33 
State, County and Municipal Taxes Accrued............ 18,728.49 
St a i a gn a) oh wikia le ao abi eo 4,477.90 


Reserve for Emergencies.......... 
I Ln i Sag) 2h dk 5 SRB ky deal ie 


$45,500.00 
1,769,885.00 
82,900.00 
105,472.00 
527,689.53 
24,625.00 
200.00 
64,475.54 
275,171.11 
210,252.87 


$3,106,171.05 


$125,000.00 
re 1,128,598.70 
1,253,598.70 


$3,106,171.05 


W. E. HAINES, Sec’y 





LOGUE BROS. & CO. 
Pittsburgh, Pa. 
General Agents Western Pennsylvania 





E. K. SCHULTZ | 

Manhattan Bldg., Philadelphia, Pa. 
General Agent Eastern Pa., 

New York and New Jersey | 





THE EASTERN UNDERWRITE 


February 6, 1913. 








Firemen’s Insurance Co., Newark, N. J. 


Statement January 1, 1913 





I I 656.5 Eanes 65 sb bens 5 hd eee eRe Reneses $1,000,000.00 
I NN sc 5c cineca s caeeaw wetkasee sued 2,781.578.19 
ee EN 6 hc6a cc ko nsenk eae iaceds acaaiue 331,961.11 
EI 5 S'e- «aia ss Sade ualerenashea ode exe eae wie x 2,723,239.49 
I I ss 50 5 oases oi aay dha awe $6,836,778.79 


During a successful record of 57 years this Company has paid losses exceeding 


$12,500,000.00 


DANIEL H. DUNHAM, President 
A. H. HASSINGER. Secretary 


CHARLES COLYER, Vice-President 
JOHN KAY, Treasurer 








SURPLUS LINES 


GUARANTEED UNDERWRITERS—LONDON LLOYDS 


Licensed in Illinois 
Capacity, $100,000 Single Risk 
Immediate Binders 
10 per cent Commission to Brokers 


MARSH & McLENNAN 


INSURANCE EXCHANGE 
CHICAGO, ILL. 


New York Minneapolis 


Chicago Duluth 








THE NORTH RIVER 
INSURANCE CO. 


OF NEW YORK 


95-97-99 William Street, N. Y. City} Empire City Fire Ins. Co., Ine: 1850 


CRUM & FORSTER 
GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 


as ASSETS 
12-31-11 


$1,149,468 


Nassau Fire Insurance Co., Ine. 1852 840,845 

SS United States Fire Ins. Co., Inc. 1824 1,046,940 

ING ORPO RATED 1822 Dutchess Fire Ins. Co., Inc. 1906 660.716 
(Where not locally represented 


: Fo 
TOTAL ASSETS DEC. 31, 1911 AACHEN e MUNICH ving 18.00. 


ALLEMANNIA FIRE INS. Co. 
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$2,389,805.24 JEFFERSON FIRE INS. CO. 
TH F YORKSH IR INSURANCE Co., Ltd. 
OF YORK, ENGLAND 

Is now entered for Agency Business in New York, Massachusetts, Ohio, Illinois, Pennsylvania, New 
Jersey, Maryland, Louisi~ na, Georgia, and the Pacific Coast States, and will soon be prepared to con- 
sider other territory. 

ESTABLISHED 1824 

The “‘Yorkshire” is the Oldest and Strongest of the English Fire Con panies not heretofore repre- 
sented in the United States. 

Ample funds have been furnished for purposes of United States deposit and investment. 
FRANK & DU BOIS, U. S. Managers ERNEST B. BOYD, Underwriting Mer, 


0. F. LANE, Superintendent of Agencies 
47 William Street, New York 
New York Life Insurance & Trust Co., U. S. Trustee, 52 Wall Street 








Calumet Insurance Company 
CHICAGO 











T. A. DUFFEY 


INSURANCE 


84 WILLIAM STREET $3 $3 $3 4 $3 NEW YORK 


Lines BOUND and WRITTEN in Excellent Companies 
throughout United States, Canada, Mexico and Cuba 
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THOROUGH REVISION ADVOCATED. 





(Continued from page 1.) 


to foresee the time when there will 
be any subtantial change in this atti- 
tude toward fire insurance by the people 
of New York State. 

“The particular question connected 
with fire insurance in which the public 
is chiefly interested, aside from the 
question of its dependability, is the 
question of the rates that are charged 
for such insurance. In the early days, 
when free competition existed between 
the fire companies of New York, the 
public cared less than it does now 
about how fire rates were arrived at. 
It knew, or thought it knew, that the 
result of competition would lead to its 


getting the cheapest possible rate, 
which was all it cared for. As a 
matter of fact, this unrestrained com- 


petition of earlier days resulted some- 
times in the public getting rates a great 
deal cheaper that were economically 
or practically possible without disaster 
to the fire insurance companies. Rate 
wars often led to fire company fail- 
ures, and failures in turn led to the 
eventual creation of rate-making asso- 
ciations—organizations of comparative- 
ly recent growth, which have largely 
done-away with the old free competi- 
tion of the companies in the matter 
of rates. Fire insurance rates in New 
York are now pretty stable, but there 
is a general belief in the minds of 
people that they are too high. This 
is leading to some agitation at the 
present time in favor of such further 


State control over rates as to amount 

virtually to government rate-making 

In this connection it should be remem- 
bered that the insurance department 
of New York State, under existing law, 
has the power to prevent discrimination | 
in rates between risks of the samie 


and can order such discrimination 


removed, but it has no power to say 


how discriminations shall be removed, 
nor has it any power to fix rates. 

‘As a matter of fact, fire under- 
writing properly measured—taking into 
consideration the conflagration hazard, 
by reason of which excessive and un- 


to occur at 
considered | 


losses are liable 
and which must be 


ected 
time, 





t 


1 any proper treatment of the ques-| 
tion—has not proved to be unduly 
profitable. When it comes to a just 
apportionment of the profits in the fire] 
insurance business, it is evident that | 
the ability of the executives as in- 
vestors of the companies’ funds is a 
ery important factor. Any abnormal | 


profits realized in the business during 
recent years have come chiefiy from 
shrewd investments of the companies 
moneys. One has but to give con- 
sideration to that valuable report, now 
a public record, prepared by the legis- 
lative investigating committee of 1910 
Merritt Committee) to have before 


and exhaustive informa- 
subject.” | 
attention to the bills 
been introduced to 
remedy some of the conditions that 
have been found subject to improve- 
ment, Supt. Emmet 
“It is by legislation along these lines, 
rather than in the direction of State 
rate-making, that I think the 
should co-operate in an effort to 
the formidable 
waste in this country and thus to keep} 
dor wn the rates for fire insurance. 
“Recently there has been brought to 
the attention of the Legislature, from 
a source outside the Insurance Depart- 


him 
tion on this 

After calling 
that have already 


comple te 


Says: 


solve 


ment, a suggestion that the form of 
the standard fire insurance policy in | 


use in New York State be changed by | 
legislative enactment in several im- 
portant particulars. The use of this 


form of policy is compulsory in a num- 
ber of other States besides New York. 
Doubtless it can at this time be profit- 
ably taken up for criticism and modifi- 





problem of reducing fire | 
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standard form of policy is only one way 
of approaching the general subject of 
improving conditions in the fire isur- 
ance world. In working toward the so- 
lution of any of the larger questions 
affecting insurance—this one more than 
most—one always has to bear in mind 
the importance of preserving uniform-. 
ity of action between the States. I 
think it would be well, if we are to 
undertake an immediate revision of the 
standard form of fire policy in use here, 
that this work should be done, if pos- 
sible, in conjunction with a committee 
of the National Convention of Insur- 
ance Commissioners. I have no doubt 
that, if the insurance committees of the 
New York Legislature so desire, the 
National Convention will appoint a 
committee to confer with these legis- 
lative committees in reference to the 
changes which have been proposed.” 





Enter Directory of Aetna. 





Fitting recognition of the services of 





Henry E. Rees and A. N. Williams, vice- | 
presidents of the Aetna, of Hartford, | 


was their recent election to the Com- 
pany’s board of directors. 





The Fire Underwriters 
Association will hold 
ing in New 


Uniformity 
its annual meet- 
York February 25. The 


members will be guests of the Insurance | 


Society of New York in the 
at its regular dinner which will be held 
1t the Broadway Central Hotel. 








“The Leading Fire Insurance Company 
of America” 





CASH CAPITAL, $5,000,000.00 


WM. B. CLARK, President 


Vice-Presidents, 


Henry E, REES A. N. WILLIAMS 


Secretary, 
E. J. SLOAN 
Assistant Secretaries, 
E. 8. ALLEN GUY E. BEARDSLEY 
RALPH B. IVES 
W. F. WHITTELSEY. Jr., Marine Secretary 








JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS. 











state | 





~ WESTERN 
| ASSURANCE CO. 


of Toronto, Canada 





UNITED STATES BRANCH 


January 1, 1912 


otebenseseceesenese $2,404,810.30 
1,027,308.85 


re 
ees Gh BH. Gy. .cccasaceccnsevnces 








cation, with beneficial results both to 
the holders of fire insurance policies 


and to the fire insurance business. | 
Such a task should not be approached | 
hastily, however. Revising the present | 





HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen. Manager 


evening | 


| 








Organized 1853 
AMERICAN CENTRAL 
(FIRE) 
INSURANCE COMPANY 


Saint Louis, Missouri 





Annual Statement, December 3lst, 1912 


0 Eee ee Re re $2,000,000.00 
EE ican e at wos van 997,682.00 Premium Reserve .... 2.702,040.05 
Loans & Bills Rec’v’ble 333,954.35 Reserve for Losses 292,330.32 


24,065.52 
701,439.50 


328,495.60 


Interest 
Balances 


Accrued Interest ..... All other Liabilities 157,641.31 


Agen'ts’ 


BR Saawny wae eee een | rer rrr 


$5,562,286.81 $5,562,286.81 





Surplus to Policyholders $2,410,275.13 


EDW. T. CAMPBELL, President 
W. A. BLODGETT, Vice-Pres. B. C. CHAPMAN, Jr., Secy. 
CONRAD ROODER, Asst. Secretary 








THE eee’ = FIRE INSURANCE COMPANY CHARTERED BY THE 
ATE OF NEW JERSEY (Chartered 1811) 


NEWARK FIRE INSURANCE CO. 


NEWARK, N. J. 








a ASSETS......... ' ..$1,876,593.29 
EERIE eee a ee 500,000.00 
SURPLUS TO POLICYHOLDERS.......... $1,359,881.30 


Responsible Agents wanted in Cities and Towns where 
Company is not now represented 
EDGAR J. HAYNES, Jr., Pres. THOMAS L. FARQUHAR, Secy. 














“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 


(LTD., OF LONDON) 
ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $85, 000, 000 
$28,000, 000 


UEEN 


ima. Co. of America 
JEW YOPX. 








Losses Paid in U. 8S. - 
EASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CITY 






















WM. G. WHILDEN, President GEO. E. LYON, Secretary 


New Jersey Fire Ins. Co. 


NEWARK, N. J. 


Paid In Cash Capital ; $ 900,000.00 
Being Increased to ‘ . +1,000,000.00 
Net Surplus Over . ‘ . 500,000.00 





Fire, Tornado, Lightning & Automobile Insurance 
AGENTS WANTED 

















CLEVELAND “AGENTS INDICTED 


INVESTIGATION. 





IN RATE FIXING 





Charged with Combination in Restraint 
of Trade—A. W. Neals, President 
of Exchange Included. 

The grand jury sitting at Cleveland 
has returned indictments against four- 
teen Cleveland fire insurance agents, 
all of whom are or have been members 
of the governing committee of the 
Cleveland Fire Insurance Exchange. 
The indictments charge rate fixing and 
combination in restraint of trade. A. 
W. Neals, president of the Cleveland 
Fire Insurance Exchange is among the 
number indicted. 

There are two counts against each 
defendant, one alleging violation on 
specific dates and the other covering 
the alleged violation of the last two 
years, during which the Cleveland pub- 
lic has paid agents commissions of 
$1,000,000. 

The penalty for the offense charged 
is from $50 to $5,000 fine or six months 
to one year imprisonment or both. The 
men indicted are as follows: 

A. William Neals, president Cleve- 
land Fire Insurance Exchange; Abner 
H. Bedell, treasurer O. M. Stafford, 
Goss Bedell Co.; George W. Phypers, 
president the Phypers 3ros. Co.; 
Casmir X. Schlaudecker, of Schlau- 
decker & Co.; Fred P. Thomas, presi- 
dent and treasurer of the Fred P. 
Thomas Co.; Belden Seymour, Robert 
H. Perdue, Charles W. Voth, Frank S. 
Hoskins; George C. Simpson, secretary 
O. M. Stafford, sedell Co.; 
Lucien A. Wilbor, vice-president Brooks- 
McAninch-Wilbor-Parsons Co.; Benja 
min C. Minig; Orville M. McAninch, | 
vice-president Brooks-McAninch-Wilbor- 
Parsons Co.; Harry R. Manchester, of 
Jones & Manchester. 


Goss 





AMERICAN CENTRAL. 





Company Largely Increases its Busi- 
ness, Yet Reports Policyholders 
Surplus in Excess of $2,410,000. 





At the beginning of last year the 
management of the American Central, 
of St. Louis, wisely concluded that the} 
age, reputation and financial strength 
of the Company was such as to justify | 
a more vigorous ztampaign for business 
than had been previously followed, and 
such a course was adopted during 
1912. As a consequence the reserve 
was increased fully $336,926, and now} 
stands at $2,702,940. Other reserves| 
call for $449,971.63, leaving as policy-| 
holders surplus the handsome sum of 


$2,410,275. 

The ratio of losses incurred to net 
premium income was 53.58 per cent.,| 
while the expense ratio was 40.8 per 
cent. This latter figure would have} 


been reduced a full per cent., had it} 
not been for a dispute with the St. | 
Louis authorities over a tax question, | | 
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which proved wie expensive although | 
the Company’s position was sustained. 

Aside from the general depression | 
in the financial market the American 
Central suffered substantially through | 
the writing off cf certain bank securi- 
ties. While it is confidently expected 
that there will be a large recovery on 
this account eventually, the immediate 
effect is a reduction in the net surplus. 

The management of the Company is 
to be commended for its courageous 
grappling with the problems confronting 
it, the net result of which has been to 
place the popular middle western insti- 
tution upon a stronger basis that it has 
ever been before. 

The officers of the American Central 
are: President, Edward T. Campbell; 
vice-president, W. A. Blodgett; secre- 
tary, B. C. Chapman, Jr.; assistant sec- 
retary, Conrad Roeder. 





Successful Record of 57 Years. 





The history of the Firemen’s Insur- 
ance Company of Newark, fully justi- 
fies the claim of its management that 
it has enjoyed “a successful record of 
57 years.” In that time the Company 
has paid for losses the enormous sum 
of $12,500,000, and is to-day better than 
ever equipped for carrying out the pur- 
pose of its creation. 

With assets of $6,836,778, the Fire- 
men’s has a reinsurance reserve of $2,- 
781,578 and a policyholders surplus of 
$3,723,239. During the past year its re- 
serve increased nearly $500,000, in- 
dicating its growing aggression as a 
business seeker. 

Solid as a rock the Firemen’s is one 
df the insurance companies that has 
made Newark world famous. 








THE COMPANY WITH THE PYRAMID 














NEW HAMPSHIRE= 
| me 
FIRE INSURANCE CO. 


1.193 546 08 











3.677.646 70 | 





"1,654,504.81 


j_ 5 725.809 34 | 


TOTAL LIABILITIES $2.496,304.53 
' POLICY HOLDERS SURPLUS $3,229,504. BI 


— 

















FIRE ASSOCIATION 


Organized 1817 Incorporated 1820 
Cash Capital $750,000 
E. C. IRWIN, 


R. N. KELLY, Jr., Asst. Sec. 


Office: Company’s Building, 407-409 Walnut St. 


Assets $8,989, 219.63 


President T. H, CONDERMAN, Vice-President ei 
M. G TEGRTCUES. Sec. and 
c and Treas. 








CNDERWRITER P February 6, 1913. 
NATIONAL FIRE INSURANCE CO. 
OF HARTFORD, CONN. 

STATEMENT JANUARY 1, 1913 
ASSETS. 

Ne I MN, i a ns ae ee wae ce as ewe © ae eee $10,1 13,479.91 
Le ein See We BOUIN Ss 6 on 55 os ck ccs pctaecses 1,665,800.00 
A NONMED. olbic cl awd 6 «cca a adie bree a wk aaa ee 157,271.79 
Peel Eethte MMIMCMINNONOR... 5 6c case céccccacecccceceve 629,517.49 
es Slr GON EO IES. £5 atc oo. b ae we wee 06 wa P aw oe 1,342,223.78 
Ree eb NE, PIII i ow ce owieiale eee e's dis 1,074,379.94 

SpE NIN 5 Und, wrath als Rie ies tech aid cea $14,982,672.91 
LIABILITIES. 
SM NIE co a's Sats ale Bowialeind meine oie Re eb oleae a Ae $2,000,000.00 
SPIRE. Ir SN aoe see asa saad ha ww aa Owe 7,862,926.70 
Reserve for Outstanding Losses............ce0eeceeee 586,296.03 
Reserve for Taxes and Other Expenses................ 275,000.00 
eee MO OS 55. 2-5 ow dod wie. ke Ms i aie d's oe ww a calere Gi 61,245.44 
Special Reserve for Contingent Liabilities.............. 300,000.00 
PTI 590. a eso a aeele Slate as sua dare blalaiaalianw ale td 3,897,204.74 
$14,982,672.91 
NS. 20 SNR odio Nerds us See eee oe ean's 5,897,204.74 
DIRECTORS. 
James Nichols, L. A. Barbour, 
John R. Buck, Fred. S. James, 
Henry C. Judd, Chas. Cheney, 
Francis T. Maxwell, H. A. Smith, 
Chas. H. Briscoe, Geo. H. Burt, 
Ralph H. Ensign, Frederick F. Small. 
JAMES NICHOLS, P ident. = - 
HA. SMITH. Vice President. C. 5. LANGDON,’ Asst Secrecy 
G. H. TRYON, Secretary. E. E. PIKE, Ass’t Secretary. 
F. D. LAYTON, Ass’t Secretary. F. B. SEYMOUR, Treasurer. 














WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
UMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE iNSURANCE GCO., of Oni« 


‘GO WILLIAM STREET « = - - New York 














SOUTHERN STATES 
FIRE INSURANCE CO. 
BIRMINGHAM, ALA. SUMTER COGSWELL 
Vice-Pres. and Manager 
JAMES W. DURBROW, General Agent 
For NEW JERSEY & PENNSYLVANIA 
68 WILLIAM STREET NEW YORK, N. Y. 


D. E. MANASCO 
President 




















OF 
PHILADELPHIA 


Charter Perpetual 


Treas. 











INSURANCE 





Nord-Deutsche 


OF HAMBURG, GERMANY 
ESTABLISHED 1857 


UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEHAN, Unitep States Manacer 


Agents Wanted in Principal Cities and Towns 


COMPANY 





1853 


THE LEADING FIRE COMPANY 
OF THE WORLD 


1912 
SIXTIETH YEAR 


F ARMERS’ 
FIRE INSUR ANCE 
COMPANY 


YORK, PENNSYLVANIA. 


| Assets, Dec. 31-1911........ $1,120, 133.97 
re 557, 492.39 








|W. H. MILLER, president 
A. S. McCCONKEY, 


Secretary and Treasurer 


[of Liverpool England. | 
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CASUALTY AND 





SURETY HAPPENINGS 


MUST GBT HOUSE IN ORDER 


SAYS SUPT. EMMET IN REPORT. 
Believes in Future of Business Under 
Compensation—Need to Strengthen 

Reserves. 


On the subject of casualty insurance, 


Superintendent Emmet says in his 
annual report: “While in my judg- 
ment, the larger casualty companies 


are not only conducting their business 
in strict accordance with existing law, 


in the cost of getting new business. 
The stronger companies are not wait- | 
ing for changes in the law on these | 
points, but are voluntarily putting into | 
effect self-imposed restrictions as to | 
both of these matters. This, of course, | 
is a tendency of the healthiest sort, 
and makes directly for the safety of | 
policyholders: The preparation of 
general legislation on either of these 
subjects is a matter of great difficulty, 
owing, as I have said, to the lack of 
extensive statistical experience in the 
casualty business. Some of the best 


| 
maintain, and (2) a material reduction | 
| 


but are also, in many cases, volun- men in the business—and there are 
tarily establishing greater safeguards "any excellent men in it—differ widely | 
for their policyholders than the law over the question what should be done 
now prescribes, it must nevertheless to make this branch of insurante safer 
be admitted that, in some important e@nd stronger than it now is. I hope 
particulars, the situation in the casualty to be able to present to you, at an/ 
field differs, not altogether in the right early date, some proposed legislation 


direction. Casualty insurance is a 
new and comparatively uncharted field 
It is very far from having become 
an exact science like life insurance. No 
such combined ‘experience,’ stretching 
back over years, has been gathered in 


cr both of these subjects—but I do not 
promise it for the reasons above stated.’ 





CONTRACT BOND LOSSES HEAVY. 


National Surety Cancels Authority of 





the casualty field as is possessed by All Agents to Pass on These 

the practical men in the ancient field Risks. 

of fire insurance—that ‘experience’ 
constituting to-day the fire under- The National Surety Co. has found 


writer's chief safeguard against the in- 
evitable hazards of his calling. In the 
collection of valuable casualty experi- 
ence, however, progress being made 
with each succeeding year; although, 
an offset against this, one notes 
the fact that the passage of workmen's 


is 


as 


Contract Bond covering Government 
construction work to be so hazardous 
that it has canceled the authority of 
all of its agents to issue such bonds | 
without having them passed upon in 
detail by the heme office. The com- 
pany’s instructions to its agents say: 


compensation laws in many States of "The Aggregate loss on Contract 
the Union is creating such new condi- Bonds has been extremely heavy, es- 
tions, in one important branch of pecially on Construction Contract 
casualty insurance at least, that much Bonds in favor of the United States 
of the earlier experience, gathered Government. | 
under conditions which have ceased to “All previous authority is hereby re- 
exist, is now proving of very little voked for execution of any bond in 
value. But, from the standpoint of the favor of the United States covering 
dependability in the future of what any contract sor the erection of gov- 
we now call employers’ liability insur- ermment buildings, post offices, army 
ance, it should be said that the general OF Navy quarters, or any other build- 
adoption of the principle of workmen’s 'Ng, or for any vork in or about the 


compensation will probably do more to 
standardize the business, and make it 
absolutely safe, than anything that has 


oceans, rivers or lakes, such as jetties, 
piers, dredging, etc.—in fact, any kind 
of construction work. 

“Applications in such cases must be 


yet happened. 

“Tt aan probable—and 1 think it referred to the home office, and we 
is entirely proper—that our existing positively will not authorize by tele- 
facilities in respect to casualty insur- such bonds except where we have had 
ance will be largely availed of in any @ Satisfactory experience with the con- 
plan for workmen’s compensation tractor and his record is on file at the 
which may finally be put into effect. home office. Agents should try, how- 
With this in mind, it is essential that ever, to avoid asking for telegraphic 
companies engaged in this business authority for the execution of any Con- 
should, in certain particulars, set their Struction Contract Bond of whatever 
houses in order without further delay. character, Government or otherwise. 
No one who has gone at all deeply “The Government is so arbitrary and 
into the problem of workmen's com- €Xacting In evcry way that we must be 
pensation will deny that there is a ¢Xtremely cautious in doing business 
very lively prejudice against casualty with it. Furthermore, when we sign a 
companies among some of those who Government Construction Bond, we 
will be benefited by any workmen’s 8Uarantee the payment of all bills for 
compensation act that is passed. I am labor and material in addition to the 
not one of those who believe that Completion of the work, so that our 


casualty insurance shouid be abolished 
by the acceptance of the principle of 


bond is one which guarantees credit as 
well as ability and we must pass upon 





workmen’s compensation. I believe, = jines of credit at the Home 
rather, that the State should avail itself Office. 

of the experience which these com- é 

panies have acquired. I think that Southwestern Surety in N. Y. 
some of the criticisms which are now a 


being made of the casualty companies 
are very misleading and unjust. How- 
ever, there are still enough unsettled 
problems relating to the future conduct 
of the business, to make it essential, 
in my judgment, that the very best 
thought among casualty insurance men 


The Southwestern Surety Co. has 
appointed Newman & MacBain as its 
Metropolitan agents in New York for 
casualty lines. It will write all kinds 
of liability insurance, workmen's com- 
pensation, burglary, personal and 
health. 








should be given to the question how ; 

to place their business upon a _ basis Royal Has Local Surety Office. 

so sound as to remove all possible ’ 

itici Henry J. Sage has been appointed 

y d_ fe easonable criticism here- 3 

— — manager of the new local surety office 
“From an Insurance Department oes _ been opened by the Royal In- 

standpoint, the improvements which @emnity. 

should be made in the transaction of 

the business of casualty insurance are: E. T. Jenks has been appointed 


(1) a material strengthening in the re- 
serves which 


these companies must 


Brooklyn agent of ‘tthe New England 
Casualty for all casualty lines. 


| 





AMERICAN FIDELITY COMPANY 


MONTPELIER, VERMONT 


OFFICERS 
James W. Brock, President H. W. Kemp, Secre/ary Ralph B. Denny, 7yeasurer 
STATEMENT, DECEMBER 31, 1912 
ASSETS LIABILITIES 
$1,850,000 Municipal Bonds... 


Capital $750,000 


$1,817,930.00 






Due from Agents (not including egal Reserve 699,429.19 
premiums written prior to Loss Reserve 460,885.29 
October 1, 1912)............. 348,151.70 Commissions.. 100,470.86 

Accrued Interest...... 18,626.45 Accrued Taxes 34,643.52 

Cash in Banks and Office ........ 42,900.84 Dividends.......... 30,000.00 

Other Liabilities mr Re 4,462.89 
Surplus oe 147,717.24 
$2,227,608.99 $2,227.608.99 


FIDELITY A 


> 
D SURETY BONDS 
LIABILITY E 


INSURANC 
ACCIDENT AND HEALTH INSURANCE 
» THEFT AND LARCENY INSURANCE 


$300,000.00 Deposited with Insurance Departments for the Benefit of all Policy Holders 








JOHN SCHARBAUER, President COKE W. HARKRIDER, V. P. & Gen. Mer. 


Capital 
$300,000 


Surplus 
, $300,000 





FORT WORTH, TEXAS 


General Offices: 








Southwestern Casualty 
Insurance Company 
SAN ANTONIO, TEXAS 
Capital & Surplus ’ $290,000.00 


President, HOMER EADS 
Vice-President M. T. COGLEY 


Agents wanted everywhere in the State of Texas, for Accident, Plateglass, 
Burglary and Bonding Lines 














LARGE POLICYHOLDER’S SURPLUS 
Twentieth Annual Report of London 
Per Cent.—$750,000 Saved to Mass- 
achusetts Employers 


MAKE COMPENSATION REDUCTION 


Companies Voluntarily Cut Rates 25 
Per Cent.—$75v0,000 Saved to Mass- 
achusetts Employers. 


Solid satisfaction may be taken by After making a careful s 0 . 
General Manager F. W. Lawson and al! pensation rat« nd such ex : a 
who have aided him in making the is available 7 anies ie nes 
twentieth annual report of the United workmen compensation in Ma . 
States branch of the London Guaran- chus i ie p to ' , : 
tee and Accident, of England, the best untary redu 1 of 25 p ne This 
yet issued by the office and that is say- action was : = 


ing a great deal. el 

The Company now reports assets in | 
this country of $3,887,019, wth a policy- 
nolders’ surplus of $950,027. As Te approval 
serves for reinsurance, claims in the It is ¢ sites 
various departments and contingencies will mean a saving am ve it 
of whatever nature, $2,936,992 has been Massachusett 
set aside; the policy long since 
lished of reserving liberally, 
been faithfully carried out. 

In the 44 years of its existence the 
London Guarantee & Accident has en- 
joyved, both at home and since its entry 
to this country, a high reputation for 
fair dealing. That such policy pays the 
record of the Company supplies con- 
clusive evidenice The corporation 
writes, in addition, to the various forms 
of liability insurance, workmen’s com 
pensation, personal accident, health, 
burglary, steam, boiler and credit insur- canon, ce-prest te ie 
ance. “ae kD 


reasul 


roposed re ictio 
to thi insurance com! 
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having 


Equitable Casuaity’s Business Good. 





Equitable Casualty 


The had 
cellent yea ing 1912 a General 
Manager 
the coming year are taki 


that a material ¢ l 
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The National Surety Dinner. etary 
renee ector 

President William B. Joyce of the 
National Surety Company gave his 
annual dinner last week at the Metro- 
politan Club to the directors, members 
of boards, etc., of the Company. Among 
some of the prominent men present 
were: F. A. Vanderlip, President Na- 
tional City Bank, F. W. Stevens of J. 
P. Morgan & Co., George B. Cortelyou 
president Consolidated Gas Company, 
Darwin P. Kingsley, president New 
York Life Insurance Co., Lucius H 
Beers, G. L. Boissevain, Franklin Q 
Brown, S. R. Bertron, E. H, Clark, and? 
many others. inder 


J. G. Hilliard Writing for Zurich. 
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A QUESTION OF UNDERWRITING. | 





Necessity of Adequate Collateral Shown 
in National Surety’s Experience 
with Louisville Bank. 





| 
| 

The recent failure of the Commercial 
Bank and Trust Company of Louisville, 
calls attention to a very interesting | 
surety underwriting controversy. 

The bank was a depository of Jeffer- | 
son county and, as such, furnished a | 
bond of $100,000 to the county treasur- | 
er, Lloyd W. Gates, and to the National | 
Surety Company of New York, as his | 
surety guaranteeing the county funds. | 
This bond was signed by the Citizens | 
Trust & Guaranty Company of Parkers 
burg, West Virginia, and as a counter: | 
{indemnity the Parkersburg company | 
held full collateral in certificates of de- | 
posits and commercial paper. 

After satisfying itself as to’the suffi- | 
ciency of the collateral, the Nationa) 
Surety Company, although being the 
obligee, agreed to re-insure one-half of | 
the depository bond, a _ proceedure | 
which is not infrequently followed in | 
such cases, Some time after this the 
bank, which was apparently none too 
strong in a financial condition, desired 
to release some of the cash which was 
tied up in the certificates of deposit 
and substitute therefor an additional 
amount of commercial paper. This 
matter was submitted to the. under 
writers of the two surety companies on 
the bond and it was on this point that 
_ they disagreed. The Citizens Trust & 

Guaranty Company wanted to accede 
to the bank’s request for substitution of 
collateral; the National Surety Com- | 
pany wanted to retain the collateral 
originally obtained, and, although every 
argument was brought to bear upon 
the National’s underwriting board, con- 
sent to such change was declined. The 
other company eventually cancelled its 
re-insurance with the view of placing 
it elsewhere. 

The final chapter to the case was the 
news that the State Banking Commis 
sioner had taken over the affairs of the 
Commercial Bank and Trust Companys 
and the reason that is given for its in 


solvency is non-productive assets anil 
doubtful paper, which vindicates the 
stand taken by the National Surety 
Company, ard some other company 


must answer to a demand upon a bond | 
of $100,000. This is something for | 
agents to reflect upon. | 








Insurance Features in Parcels Post. 
One feature of the parcels post, was 
inaugurated January 1, that will do 


much toward popularizing that service 
will be the insurance feature that at- 
taches itself to the parcels post regu- 
lations. The insurance system will 
make it possible for senders of parcels | 
to insure the same on the payment | 
of a fee of 10 cents. A package may | 
be insured for an amount equivalent 
to its actual value, provided that the 
value does not exceed $50. 

The regulations say in part: ‘When 
a parcel is insured, the sender will be 
given a receipt showing the office and 
date of mailing and number of the 
parcel. The parcel should be numbered 
to correspond with the receipt stamped 
‘Insured,’ and an insurance tag securely 
attached. It will then be treated as 
ordinary mail until it reaches the office 
of address, when it must be delivered 
to the addressee, or, unless otherwise 
directed by the addressee, to the per- 
son, firm or corporation in whose care 
it is addressed, or to any responsible 
person to whom the addressee’s ordi- 
nary mail is customarily delivered.” 

When an insured parcel is lost or 
rifled the regulations provide that a/| 
claim for loss must be made at the 
office of mailing on a form provided 
for such purpose. 





The Oklahoma Legislature has passed 
an act which raises the penalty for bank 
robbery in the State to twenty and 
fifty years in the penitentiary. The 


bankers have been trying for several | 
years to secure the passage of such a 
law. 





Liability Accident 


Fidelity and Disability 


kG “ 


Sy 


Surety Bonds Plate Glass 





Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company 
of America 


Home Office: 133 WILLIAM STREET, NEW YORK 


=) 








C. A. CRAIG, President W, R. WILLS, Vice-Pres. C. R. CLEMENTS, Sec, & Treas. 


The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE policy 








The Fidelity & Casualty Company of New York 


92-94 Liberty and 97-108 Cedar Streets, New York City 


RS io a ia tale teh a ech ohana aaa ged $10,678,673.37 
Capital and Surplus.....................seee 3,124,412.06 
Losses paid to June 30, 1912.............. 39,481,720.02 


This Company grants insurance as follows: 
Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam 
Boiler, Fly Wheel, Employers’ Liability, Public, Teams, Auto- 
mobile, Workmen’s Collective, Workmen’s Compensation, Elevator, 








and General Liability, Personal Accident, Health, Physicians’ 
Liability, and Druggists’ Liability. 
Net Surplus and Capital - - $509,061.57 
Income 1910 - - - - 1,151,826.28 


WILL AID GOOD MEN IN 
ESTABLISHING AGENCIES 


Best Policies. Largest Commissions or Profit Sharing Contract 
A. E. FORREST, Vice-Pres. and Secy., 


CHICAGO 











WE ISSUE SURETY BONDS 
Be a “Bond Man.” 


able representatives in all uncovered territory and will ma 
are the right man. Write for our Prospectus. 


Che Citle Guaranty and Surety Company 


Home Office: SCRANTON, PENNA. 
Capital and Surplus OVER ONE AND ONE-HALF MILLIONS 


You can increase your income = soliciting surety bonds. We went 
e you a desirable proposition if you 











THE FRANKFORT GENERAL 
INSURANCE CO~. 
of Frankfort-On-The-Main, Germany 
ESTABLISHED 1865—— 
United States Department, 123-133 William St., New York, N. Y. 
TRUSTEES: Brom ARD DELAFIELD, Pres. of National Park Bank 
SRNST THALMANN, of Ladenburg, eee & Oo. 


ae. ESANT FisuH, 52 Well Street, aev 5 6E 
C. H. FRANKLIN, U.S. Mer. and Attorney O. M. SMITH, Sec. U. 8. Branch 





INSURANCES IE on | 
LIABILITY— Burglary 4 
Employers General Vessel Owners Workmen's Collective 
Public Landlords Contingent Individual Accident & Health 
Teams Elevator Druggists & Physicians Industrial Accident & Health 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 

















NEW BALTIMORE COMPANY. 








J. A. Nelson and Mayor Mahool to 
Head American —_ Have 
$1,000, 


The American Indemnity Co. is being 
organized in Baltimore by J. Arthur 
Nelson, formerly vice-president of the 
Fidelity and Deposit, and former Mayor 
J. Barry Mahool, of Frame, Knight & 
Co. 

The company will have a capital of 
$500,000 and a surplus of equal amount. 
The company is said to have the back- 
ing of a number of prominent local 
men. It is stated that it will confine 
its operations to the casualty and 
surety field. 








LEGISLATION AT ALBANY. 
(Continued from page 10.) 

or subordinate lodges of Masons, Odd 
Fellows, Knights of Pythias (exclusive 
of the Insurance Department of the 
Supreme Lodge of Knights of Pythias) 
or similar societies now doing business 
in the State which provide benefits ex- 
clusively through local or subordinate 
lodges, or to affect the following: (a) 
Societies which limit their membership 
to any one hazardous occupation; (b) 
domestic societies which limit their 
membership to employes of a particu- 
lar city, town, firm, business house or 
corporation which provide for a benefit 
of not more than $100, or disability 
benefits of not more than $150 to any 
one person in one year, unless certifi- 
cates for such benefits are issued; (c) 
domestic societies of a purely religious 
or charitable and benevolent descrip- 
tion with death benefit not more 
than $100 and disability benefits not 
more than $150, unless certificates for 
such benefits are issued. There are 
also certain other exemptions. No ex- 
empted society may pay or permit pay- 
ing for securing new members. The 
bill also makes other provisions. 

A third compensation bill has just 
been introduced by Assemblyman Es- 
quirol. Of the first two, one is backed 
by the Federaticn of Labor, is based 
on the Ohio law, and the other, recom- 
mended by the superintendent of in- 
surance, is based largely on the New 
Jersey law. The Esquirol bill has 
some of the features of both. It 
creates a workmen’s compensation 
commission of five members to be ap- 
pointed by the governor as in the case 
of the Ohio law. Employers and em- 
ployes may elect to come under the 
provisions of the act or not, but em- 
ployers refusing to accept are denied 
the right to plead contributory negli- 
gence, the fellow servant rule or that 
the employe assumed the risk of in- 
jury as a defense in negligence ac- 
tions brought by employes. Employes 
who refuse to accept may have these 
defenses pleaded by the employer who 
has accepted. Tnis is along the line 
of the New Jersey law. Employers are 
given four alternative plans for assur- 
ing payment of compensation. 





Standard Accident Ins. Co. 





Under the best of conditions the re- 
sults attained by the Standard Acci- 
dent of Detroit, during the past year 
would have been satisfactory, but 
when the numerous disturbances that 
obtained in the casualty field in 1912 
are considered, the showing is a re 
markable one. 

The assets on January 1, 1913, totaled 
$4,377,438, the net surplus, $1,471,912 
and the policyholders surplus, $1,971,- 
912. Compared with the returns of a 
year ago the latest figures show gains 
of $346,983 in assets, of $275,649 in re- 
serves and of $71,333 in net surplus. 
At the recent annual meeting of the 
Company the former officers were all 
re-elected, as they deserved to be, and 
Emory W. Clark, president of the First 
National Bank, was added to the board 
of directors. 




















February 6, 1913. 








THE SURETY SPECIAL AGENT 


IN THE FIELD. 





MAKING SUCCESS 





How They Should Proceed to Develop 
Territory—A. McM. Creed Gives 
Pointers. 





The surety special agent has come to 
be a very important element in the 
bonding business and frequently well- 
informed underwriters say that to-day a 
bonding company could not hope to suc- 
ceed without a good corps of well- 
organized surety special agents. Vice 
President A. McM. Creed of the Title 
Guaranty & Surety Co., of Scranton, at 
a recent gathering of the company’s 
field representatives, discussed the 
surety special agent and his work in an 
interesting talk, in which he said: 

“There is one phase of the business 
of getting surety bonds which has al- 
ways appealed to me very strongly, and 
that is the organization which is neces- 
sary to corral the business—that is 
what we are working for. Of course, 
everything in our offices, everything at 
the home office points to the organiza- 
tion which gets the business, that is the 
main thing. The collection of premiums 
is very important, but first we must get 
the business. In order to get the bust- 
ness, we have to have the organization 
which makes it possible for us to get 
out to clients and to agents and secure 
their premium income. The particular 
thing which has always interested me 
in the matter of organfzation; the one 
point which I place great reliance on, 
is that of a successful, forceful and re 
sourceful special agent. In order that 
an agent_may be properly equipped, 
may have the ins and outs of the busi- 
ness, may know something of the un- 
derwriting policy of the Company, he 
must be properly informed. 

When Visiting a Town. 

“The manager and his office force 
can give only such attention to the or- 
ganization of the field, that is, I mean, 
to getting out. The manager must be 
in close contact with his own office, he 
cannot be out all the time leaving to 
subordinates the matter of underwrit- 
ing. Where the special agent is prop- 
erly trained by the manager in charge 

-or special agents if you have more 
than one—there is no doubt in the 
world but what the special agent—or 
agents—can and will vastly increase 
your premium income by reason of the 
persona! contact which he will have, 
not alone with the agent, but with the 
prospect himself. To go a little further 
on the special agent question, I want to 
say this, as I have said to a number of 
you personally, that a special agent 
who simply visits @ town, does a little 
chatting, looks over the supplies and 
goes off on the next train, is not the 
kind of man that is going to get results 
from that territory. He is not an asset 
to your office, but he is an expense, 
which in this day and generation no 
special agent should be in the surety 
world. My idea is that a special agent 
should go into a town and stay there 
long enough to thoroughly acquaint 
himself with all the business conditions 
of the town. 

“If you have no agent in the town, he 
should not at once begin to look for 
an agent, but should look into the busi- 
ness conditions of that town. He should 
first find out what kind of business it 
holds, by whom it is controlled, and 
then after finding out the conditions, he 
should begin to look for a man who can 
meet those conditions and get the busi- 
ness, and having gotten the agent, the 
special agent should make a return 
visit to this point. He should go over 
the supplies; he should go over in de- 
tail the matter of handling his applica- 
tions and carefully explain to the agent 
what is required at the underwriting 
office, what each application should con- 
tain, and the principal points which the 
manager at the home office is going to 
consider when it comes to underwriting 
the business. 

“The agent should then be taken In 
hand by the special agent, and the 


fair with himself and everything per- 
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special agent should go out and per- | 
sonally solicit with the agent the busi- 
ness that is in that territory. If that is 
done and a report made in detail to the 
office, a copy of which is sent to the 
agency department at the home office, 
the manager knows what is in the town, 
when the bank business expires. who the | 
contractors are, what attorneys are | 
handling particular lines of business, | 
and all the facts which will enable the | 
manager to intelligently operate that | 
territory through his own office. If the | 
special agents are not doing those | 
things, are not making the kind of re- 
ports which they should make, it is un- 
just to the agent, it is unjust to the 
special agent, it is unjust to you and to 
the home office, because the money of 
the company is going into the produc- 
tion of business and if we do not get 
the returns, if the special agent does 
not accomplish that for which he is 
sent out, then we are failing in the 
things which we attempt to accomplish, 
to-wit, an increased premium income 
from year to year. 

“The personnel of the special agents 
has a great deal to do with the result 
which they will secure. A special agent 
should ‘be an affable fellow; he ought to 
be a persistent man; he ought to be a 
man of integrity, and he ought to be 


taining to the business. It is up to the 
manager to train his special agents and 
to insist that they do the things that 
they are sent out to do in the way 
which you direct and not according to 
their notions of what is required. The 
special agent should become a friend to 
the agent, and that brings me to a 
point which I think should be empha- 
sized, and that is that regular trips 
should be made over a territory by the 
same special agent. The wonderful suc- 
cess that has been made by the fire 
companies is largely due, almost entire- 
ly you might say, to their special 
agents. They have been men of stand- 
ing and ability and they have gotten 
into close, personal contact with their 
agents, and they have influenced the 
business—in spite of the big competi- 
tion there is—to their agents because 
of their personal relations with the 
dgents. Now, that necessitates a man 
of standing, a man of character, other- 
wise, he is not going to make an im- 
pression on the agent that he comes in 
contact with. 

“We are dealing with a field of 
agents which is increasing in standing 
and ability every year that we do busi- 
ness. No doubt some of you older men | 
remember that in years gone by, agents 
of insurance companies were rather dis- 
credited, they were not looked upon | 
with favor, they were regarded as nui- 
sances, but the sentiment of the public | 
has been educated; it has changed in 
a very great degree and the men who 
are now in the insurance and surety 
business are men of ability, men of in- 
tegrity and efficiency. 

“It takes brains to make a success of 
the surety business, and your special 
agent is going to come in contact with 
men of that character and he must be 
a man who can take those men by the 
hand and look them square in the face 
and make them have confidence in 
him, That is a subject that has made 
a great impression upon me because in 
my experience I have found that in the 
territory that is worked persistently 
by the same special agent, we are get- 
ting results. Naturally, I cannot help 
calling attention to one particular case, 
that of Indiana, the territory which I 
first took charge of. I believe that the 
results we have secured are due in a 
very large measure to the work of one 
of the special agents and he has ac- 
complished it because he himself has 
taken an interest in the production end 
of the business, which every special 
agent must do. He must know his ter 
ritory in order to get those results. If 
he doesn’t, neither he, nor the company, 
nor you are going to reap the reward, 
namely, that of increased compensation, 
whether it be commission or salary to 
which you are doubtless entitled, but 











cumxts “FE, & D.”” GUARANTEE truss: 
CLIENTS REPRESENT- 
WANT THE ° a ING US? 


Fidelity and Surety, Accident and Health, 
Burglary, Plate Glass, Liability, Auto’ 
Total Assets Surplus to Policy-holders 
$8,133,000.57 $4,818,481.42 
ORGANIZED, 1890 HOME OFFICE: BALTIMORE 


Fidelity and Deposit Co, QF MARYLAND 


EDWIN WARFIELD, President 


We Do Business Everywhere 


NEW YORK cones OFFICE, 84 William Street NEW YORK SURETY OFFICE, 2 Rector Street 
Phone: John 2432 Phone: Rector 2000 


WE WRITE} 








Suite 720-29 So. LaSalle St. ,Chicago, Il, | 


TELEPHONES: Randolph 6816 and 6817 











GEORGE J. KUEBLER 





Attorney - at - Law 
EXPERT LEGAL COUNSEL ON _ 
INSURANCE MATTERS Ye 
Briefs of the Law in any State ‘ 
on Matters on of tam York 
INSURAN | SUPERIOR POLICIES 
a Specialty 
eee eat — KIMBALL C. ATWOOD, President 
«:-+ References on Application -:-:- 





80 Maiden Lane, New York 











DON’T BE MISLED 


into thinking that INDUSTRIAL HEALTH and ACCIDENT BUSINESS 
is not essential in the FULLY-EQUIPPED INSURANCE OFFICE. 
INDUSTRIAL POLICIES ARE NOT FOR —— STRIAL WORKERS ALONE 





THEY ARE FOR THE PROSPECT WHO IS UNWILLING | Si IN- 
VEST A LUMP SUM IN HEALTH AND ACCIDENT INSURANC 

THEY FIND A READY SALE andg FURNISH PROTEC TOM JUST 
WHERE IT IS NEEDED. 

IT WILL PAY ANY AGENT TO PUT A SOLICITOR AT WORK EX- 
CLUSIVELY ON THIS CLASS OF BUSINESS. 
THE MASSACHUSETTS BONDING and INSURANCE CO., 
the LARGEST and STRONGEST COMPANY WRITING THIS FORM OF 
INSURANCE. IT CAN TELL YOU HOW TO MAKE MONEY OUT OF IN- 

: DUSTRIAL or SEMI-COMMERCIAL BUSINESS. 
it Communicate With the Manager of Our Industrial Re partment 
IT WILL PAY TO DO BUSINESS WIT THE 


MASSACHUSETTS BONDING & INSURANCE co. 
77-85 STATE ent. p BOSTON, MASS. 
CY. Preside 
FIDELITY a8 ae Brey BON DS, BURGL ARY INSURANCE, 
WwoR N’S COMPENSATION, AUTOMOBILE, HEAI 


LIABILITY, 
LTH, 











RIDENT. and PLATE GLASS INSI RANCE 
WHAT YOU DESIRE IS COMING TO YOU 
No ‘‘ifs’’ ‘‘ands’ ‘“buts’’ the 


GREAT EASTERN ULTRAS 
NEW ORDINARY ACCIDENT AND HEALTH 
INSURANCE CONTRACTS ARE WHAT YOU 

DESIRE AND WHAT YOU CAN SELL 
GET NEXT! 


GREAT EASTERN CASUALTY COMPANY 


55 JOHN ST., NEW YORK 











THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
Chartered 1874 


KATES “Ecioexr POLICIES 


ND 
rj ‘THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D, WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


a 











which you must earn.” 


THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE F. J. WALTERS 
CHI CA GO Resident Manager 


opine 55 JOHN STREET 
F. W. LAWSON 





New York 
General I Manager eek 
Lata, ec coy 
Burglary, Boiler and , Rhee ane 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 
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LONDON, GUARANTEE & ACCIDENT COMPANY, Ltd. 


TWENTIETH ANNUAL UNITED STATES BRANCH STATEMENT 


December 31, 1912. 


ASSETS. — LIABILITIES. 
State, Gov d Municipal Bonds. . .$1,373,156.80 aim Reserve: 
aca dl -g eter agg se seenyee : ve * ; O ean tae 23 Liability Ere re $1,074,243.00 
Cash on hand and in Bank............- 350,918.69 Credit Department .............. 156,491.99 
Sosevect due Gnd accrtied..... «+s os <e. 38,081.48 All other Departments............. 58,001.00 
Pitts det uber de matin due 26 Reserve for Reinsurance............... 1,407,557.74 
tan al Geet ci. cg osm a Owe 750,591.34 Reserve for State Fees and Taxes........ 30,000.00 
Reserve for Commissions on outstanding 

premiums and all other liabilities... ... 210,698.42 $2,936,992.15 

Surplus to Policyholders........... dates etree 950,027.11 

ssi $3,887,019.26 

De ee 4,881.70 $3,887,019.26 Deposited with Insurance Departments and United Sat: — 

prise tien SIE | 5 GCN 6hN ar bnaie G ate ae ea ean ee aaee ee oe ee $2,985,277.78 





HEAD OFFICE: 134 So. La Salle Street, Chicago 
F. W. LAWSON, General Manager 


Liability, Workmen’s Compensation, Accident, Health, Burglary, Boiler 
and Credit Insurance 





F. J. WALTERS STOKES, PACKARD, HAUGHTON & SMITH 
Resident Manager Eastern Dept. Resident Managers Middle Dept. 
55 JOHN STREET, NEW YORK, N. Y. 434 WALNUT STREET, PHILADELPHIA, PA. 
ELMER A. LORD & COMPANY GALLIVAN & O’DONNELL 
Resident Managers New England Dept. General Agents, 
145 MILK STREET, BOSTON, MASS. 48 CUSTOM HOUSE ST., PROVIDENCE, R. I. 




















| WHILDEN & HANCOCK FIRST NATIONAL 


95 William Street - - - NEW YORK 


Pacific Mutual Life Insurance Company FI RE I NSU RANC E Cort PANY 


renee OF THE UNITED STATES 
Pacific Mutual Indemnity Company (Accident and Health Dept.) ‘i 


For New York Washington, D. C. 
General Brokerage Business—All Branches 











WILLIAM G. WHILDEN, President 


AUSTIN F, HANCOCK DANIEL T. WALDEN een eae Full-Paid Capital December 31, 1912, $320,675.00 


Vice-President Vice-President 


ain ee Surplus to Policyholders December 31, 1912, $952,466.87 














The First Nationat Fire InsuRANCE CoMPANY OF THE UNITED 


| : Srates will have a capital of $1,000,000 and a surplus of $1,000,000. 
fJrudeutial Casualty Ox. This is now being subscribed and paid in by property owners in 
HOME OFFICE the various States in which the Company is to operate. On 


a December 31, 1912 the total subscribed capital and surplus of the 


First NATIONAL was $1,760,090. 





| Strictly a Casualty Company 


Applications from local agents anxious to represent astrong, 
progressive two million dollar Company are being received daily. 





LINES WRITTEN 


Address 
AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 
EMPLOYERS LIABILITY - - PUBLIC - - TEAMS - - - ELEVATOR TUTTLE, WIGHTMAN & DUDLEY, Inc. 
WORKMEN’S COLLECTIVE - - - - WORKMEN’S COMPENSATION 
GENERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL Managing Undervriters 
AND INDUSTRIAL ACCIDENT AND HEALTH -- - - BURGLARY Seuthere Building, Washington, D.C. 


PLATE GLASS 




















